MuHHMCTEpPCTBO 3KOHOMHMYECKOT0 PA3BUTHSI M TOPTrOBJIH
Poccuiickoit Penepanun

I'ocynapcTBeHHBIN YHUBEPCUTET —
Beiciiasi K012 IKOHOMHUKH

DaKyJIbTET MEHEIKMEHTA

[IporpamMma JIHCUUTUIMHEI
" Mapketunr B2B"

115 HartpaBieHus 080500.68-«MenexmMeHT»

IIOATOTOBKH Marucrpa

ABTOpBI:
nou. bek M. A., npod. Tperssik O. A. pod. Oiinep O. K., accucrent Poxkon A. T'.

PexomenoBano cexuuenn YMC OnoOpena Ha 3aceiaHuu
cekuust «MeHeKMEHT» Kadenpel MApKETUHTa
[Tpencenarens 3aB. kadeapoii
®unonosuu C.P. Tpetpsk O.A.
“o 2007 “o 2007 r.

Yr1Bepxkaeno YC  dakynabTeTa
MEHEKMEHTA

VYuéHblil cekpeTapb
banaesa O.H.

113 [13 2007

MockBa 2007 r.



I. Oprasu3alMoOHHO-METOAMYECKHI pa3ie

1. Ileau kypca

AKTyaJlbHOCTb M IIPaKTHYECKas BaXHOCTb W3Y4EHHUs Kypca MapKETHUHIa
«Business to Business», B2B nnst moAroroBkr MarucTpos, CleUaIH3UPYIONINXCS B
00JIaCTH MapKETHHTOBOTO YIPAaBJICHUS, ONPENCIAIOTCS PACTYIIUM 3HAYEHHUEM Teope-
TUYECKUX KOHLENIUI 1 NPakTHYeCKUX MHCTPYMEHTOB MapkeTuHra B2B nis obecrie-
YEeHUsI KOHKYPEHTOCITOCOOHOCTH M TOBBIMIEHHS 3()()eKTHBHOCTH OpraHU3aIuii On3He-
ca. B mocnennue roapl 3T0 HOBOE HampaBieHUE MAPKETUHIA, CBA3aHHOE CO B3aUMO-
JeicTBUEM OpraHM3aluii OM3HEeca, yJaCTHUKOB IIETIOYEK U CeTel CO3/1aHusl LIEHHO-
CTH, MEXIy COOOH, C YIaCTHUKaMHU JPYrHX IETOYeK M CeTel, C APYTMMHU OpraHu3a-
UMM (B TOM YHCIIE€ C FOCYJapCTBEHHBIMH, ¢ MHCTUTYTaMHu B cepe oOpazoBaHMs,
3IpaBOOXpaHEHUE U Jp.), ObICTPO pa3BuBaeTcs. PacTyliee 3HaueHHe 3TOro HalpasJe-
HUSL OTPEACISAETCS] HE TOJIBKO TE€M, YTO PhIHKM B2B cyliecTBeHHO MPEeBOCXOAT PhI-
HOK KOHEYHBIX mosb3oBatesedl, B2C, no cymmapHoMy 00beMy CIENIOK, [0 POJIM B
co3/1aHuu neHHoctu. Ho u tem, 4To MMEHHO B3auMoJeicTBUs Ha pbiHKax B2B B 3Ha-
YUTEIBHON Mepe OMPEAeISIIOT BO3MOKHOCTH M 3(P(PEKTHBHOCTH WHHOBAIMOHHOTO
Pa3BUTHSA SKOHOMHUKH.

Bospacraer obmias poip mapketnara B2B B cTaHOBiIeHUM M pa3BUTHH COBpE-
MEHHOH pBIHOYHOW SKOHOMMKH, (puiocopuu u NpakTuku ynpasieHus. Eciau tpaau-
LMOHHBI MapKETHHT CTaj, MO CIIOBaM KK Jlambena', «APXUTEKTOPOM MOTpeOH-
TEJIBCKOTO 00IIecTBa», TO MapkeTHHr B2B Moxer crath apxurekropoMm Ooiiee KOH-
KypEHTOCIIOCOOHBIX IIENOYEK CO3/1aHuUs LIEHHOCTH, PHIHOYHBIX CeTeH, KjIacTepoB, 00-
nee  5(}eKkTHBHBIX  HAIMOHAIBGHBIX  WHHOBAaIlMOHHBIX  CHCTEM,  YacCTHO-
rOCY/IapCTBEHHBIX MapTHepcTB. M TakuM 00pa3oM criocoOCTBOBATH MOBBILICHUIO (-
(EeKTUBHOCTH HAI[MOHAJIBHBIX 3KOHOMUK M MHMPOBOI 3KOHOMHUKHU B ILiejoM. Mapke-
THHTOBBIE MOIXOJBI K YIPABICHHUIO JOJDKHBI 00ECTICUUTh PAIlMOHAIBHOE HCIIOB30-
BaHUE BO3MOXKHOCTEN «HEBUAMMOMN PYKH» PbIHKA, MAapKETHHIOBOI'O B3aMMOIEHCTBUS
YYaCTHUKOB PHIHKOB Ha OCHOBE COIJIACOBaHMS UX MHTEPECOB, KOPIOPATUBHOIO U TO-
CYAApCTBEHHOTO YIPaBJIEHUS MPOLECCaMU PAa3BUTHSI SKOHOMUKH, B TOM YHCJIE HEPbI-
HOYHBIMU CPENCTBAMU.

B uucine xapakTepHbIX TEHACHINN pa3BUTUS PHIHKOB B2B BhIAESIOT:

e Pocrt 3HaueHus Mecra, 3aHUMaeMoro (pUpMoil B CeTAX B3aUMOACHUCTBUS, UL
obecriedeHus: €€ yCTOMYMBOIO Pa3BUTHUS - KOHKYPEHTOCHOCOOHOCTh OTAEIbHOMN
(¢up™Mbl Bc€ B O0IbIIeH Mepe OMpeAessieTCs] TeM, B KAKMX CETSIX OHA NEHCTBYET U
KAaKO€ MECTO B HUX 3aHUMAET

e [loBplmieHne HEOOXOMUMOW (T COXpaHEHHs] KOHKYPEHTOCHOCOOHOCTH Ha
OCHOBE YBEJMYEHHS BHOBb CO3[aBAEMON LIEHHOCTH) THOKOCTH LIETIOUYEK CO3/IaHUS
LIEHHOCTH, CKOPOCTH UX LeJICHANpaBIeHHON TpaHcopManuu Ui aJanTalud K
M3MEHEHUSIM

! JlamGen Kan-XKak. MeHeKMeEHT, OpUEHTHPOBAHHBIA Ha PIHOK. CTpaTernyecKuil
1 omnepaloHHblii MapkeTuHr. / Ilep. ¢ anri.- Cn6.: [Turep, 2004. ctp.33



® VCIOXHEHUE CUCTEMBl B3aUMOCBS3€M M B3aMMOOTHOILICHUN OpraHu3alni
Ou3Heca ¢ MOCTABIIMKAMHU, MApTHEPAMU W MOTPEOUTENSIMH, HEKOMMEPUYECKUMHU
OpTaHU3AIUsIMU U TOCYIapCTBEHHBIMU OpraHaMu

OTH TEHJCHIIMH TPEOYIOT PACCMOTPEHUS U OIICHKM MAapKETHHTOBBIX PEIICHUH B
0oJjiee MIMPOKOM KOHTEKCTE, HE TOJIbKO C MO3UIUH HEMOCPEICTBEHHBIX YYaCTHUKOB
OTHIENBHBIX CHENOK (B TPAIUIIMOHHOM MAapKETHHTE CBS3aHHBIX C OTHOIIECHUSMH 00-
MeHa MEX]y TPOU3BOIUTEIEM-TIPOAABIIOM U TIOKYIaTeIeM-TIOTPEOUTENIEM TOBAPOB U
YCIIYT), HO ¥ ¢ YYETOM MHTEPECOB BCEH METMOYKH (CETH) CO3/IaHms IEHHOCTH. B oTiu-
Yue OT TPAJUIMOHHOTO MapKETHHTA, HAa TIEPBBIA IIJIAaH BRIXOAST HE OTIEIBHBIC CIEIN-
Kl OOMEHa MEXJy JBYMSI YUYACTHHUKAMHU PBIHOYHOTO B3aMMOJICHCTBUSI, a Pa3BUTHE
B3aMMOOTHOIIEHUH MEXy CTOPOHAMH U, IIHPE, MKy BCEMH yUYACTHUKAMH B3aMMO-
CBSI3aHHBIX C JITHUMH CTOpPOHAMHM Iernovek u cereil. s addekTruBHOTO yIipaBieHUs
pa3BUTHEM ITHUX B3aWMMOOTHOIIEHUN HEOOXOIMMO HCIIOIh30BAaTh CO3/laBaeMbie B ce-
pe MapketuHra B2B HOBBIE pyTHHBI, 3HAHUS, KOMIICTCHIINN, 00ECIICUHBAIOIINAE BO3-
MOKHOCTH NIEpeXofia OT aHaJNu3a MApKETUHIOBOM CUTYallUH B CTAaTHKE K Y4ETY IHHA-
MUKH €€ BEpOSITHOIO U3MEHEHUS, OT IPUOPHUTETA ONFKANIINX, TEKYIIHUX 3a/1a4 U pe-
3yJIbTAaTOB K YYETY OTHANEHHBIX MOCIEACTBUN peaanu3aly MPUHUMAEMBIX PEIICHUH,
OT MPUMEHEHUA AETEPMUHUPOBAHHBIX MOJENEH K y4ETY HEONpPEeNeIeHHOCTH U pHUC-
koB. Takoli mepexoa TpeOyeT Oosiee MUPOKOTO HCIIOJIB30BAHUS COBPEeMEHHBIX IT-
TEXHOJIOTUH U BaXKEH, B MEPBYIO odepeb, sl Oosee 3 HEeKTUBHOTO yIIpaBIeHUS Op-
raHu3aIusIMu OM3HEca, CYIECTBOBAHUE W PAa3BUTHE KAXKJIOW U3 KOTOPBIX B OBICTPO
u3MeHnsomelics BHemnel cpene, B ycIOBHIX Ti00anu3aluy, y>KECTOYEHHS] KOHKY-
PEHITNH, TOBBIIIEHUS WHOOPMUPOBAHHOCTH TOTPEOUTENe W WX PHIHOYHOTO BIIHS-
HUSI, BOBMOXHO JIUIIh HA OCHOBE B3aMMOBBITOJHOTO B3aUMOACUCTBUS C JPYTHMH Op-
raHU3alMAMU: TapTHEpaMH, MOKYMATENsMH, MOCTAaBIIMKAMHU, KOHKYPEHTaMH, Opra-
HaMHU roCyAapCTBEHHOTO YIIPABJICHHUS.

OcHOBHas 1€ Kypca - coco0CcTBOBATh (POPMHUPOBAHUIO COBPEMEHHOTO Map-
KETHUHI'OBOTO MBIIIICHUS, HAKOIIJICHUIO M CUCTEMAaTU3allui 3HAaHWUW, MPUOOPETEHUIO
KOMIIETSHITHM, TO3BOJISIONUX AKTUBHO M TBOPYECKH y4acTBOBAThH B Pa3pabOTKe M
MPAaKTUYECKOM NMPUMEHEHHH COBPEMEHHBIX KOHIIEMIINN, METOJA0B U MOJEIEH MapKe-
tuara B2B. Jlng moctwkeHust 3ToM 1enu oco0oe BHHUMaHHUE YACTSETCSl CaMOCTOs-
TEJIBHOW PaboTe CTYACHTOB 10 U3YUCHUIO U KPUTHUYECKOMY OCMBICIICHHIO COBPEMEH-
HBIX TeHJECHIINI pa3BUTHS phIHKOB B2B, BO3MOKHOCTEN HCTIOIB30BAHUS UMEIOIIUXCS
Y pa3BUTHUS HOBBIX MOAXOJ0B, METOIOB, MoJieneil MapkeTunra B2B s pemenus ak-
TYaJIbHBIX TIPOOJIEM B 00JIACTH MapKETHHIOBOT'O YIIPABJICHUS.

2. 3apauym kypca
OcHoBHBIE 33714 Kypca:
= u3ydeHue ocoOeHHocTed MapkeTuHra B2B, METOJIOB M HHCTPYMEHTOB
MapKeTHHIa, UCIIOIb3yeMbIX Ha pbiHKax B2B.
=> 03HAKOMJICHHE C COBPEMEHHBIMU TEHACHLUAMH B PA3BUTUU TEOpPETHYE-
CKUX OCHOB M NpaKTHUKU MapkeTuHra B2B, Bkirouas pa3pabOoTKy M HCHOJIb30BaHUE
MOJI€JIe LIEHHOCTH TOBAapOB M YCIYT, MAPKETUHT MapTHEPCKUX OTHOIICHHWH, MapKe-



TUHT, OPUEHTUPOBAHHBIM HAa CTOMMOCTb, MCHOJIb30BaHuE [T-TexHONOruii B Mapke-
TUHTOBOM AEATEIHLHOCTH

= (dopMHpOBaHKWE KOMITCTEHIMI, HEOOXOJUMBIX JUIsl MPAKTHUYSCKOTO WC-
MOJIb30BAaHUS U3YyYAEMBIX TEOPETUUYECKUX KOHIEMUUN, MOJENEe, METOJOB U TEXHO-
JIOTUH TP MPOBEJACHUN MapKETUHTOBOTO ayJuTa, MPU aHaM3e U 00OOCHOBAaHHUH pe-
mIeHui B 00JacTW MapKeTHHra Ha pblHKax B2B, mpu pa3paboTke MapKeTHHTOBBIX
[JIJAHOB M MPOEKTOB

= npuoOpeTeHre 3HAHWW W HAaBBIKOB, HEOOXOIWUMBIX /IS TIOCTAHOBKUA H
MPAKTUYECKOr0 PEIIEHUsT OCHOBHBIX 33/1a4 MAPKETUHIA MPUMEHUTEIBHO K pPhIHKaM
B2B:

*  MCCJICJIOBAHUE PHIHKOB, OIICHKU WX TOTEHI[HANIa, MPOTHO3WPOBaHNE 00be-
MOB MPOJIaX

*  JTMAarHOCTHKA MAapKETUHTOBOW CHUTYallMd M MPOBEJIEHHE MapKETHUHIOBOTO
ayauTa

* pa3pabOTKa M HMCIIOJIb30BAHUE METOJIOB U MOJENIel OIEHKU BIMSIHHS Map-
KCTHHTOBBIX PEIICHUI HAa BOCIPHHHMAECMYI0 MOTPEOUTEISAMH I[EHHOCTh TOBApPHBIX
MPEJUIOKEHUH, Ha MOTPEOUTENLCKUN CIPOC, HA YIOBJICTBOPCHHOCTh M JIOSIILHOCTD
noTpeduTeneil 1 Ha BO3MOXKHOCTH Pa3BUTHS MAPTHEPCKUX B3aMMOOTHOIICHHUH C HU-
MU

*  CerMEHTHPOBAHUE PHIHKOB, BHIOOD IIEJIEBBIX CETMEHTOB, TO3UIITHOHUPOBA-
Hue GUPMBI, €€ TOBAPOB U YCIYT Ha I[EEBBIX CETMEHTAX PhIHKA

* pa3pa0oTka W OOOCHOBaHWE CTPATETMYCCKUX IUIAHOB, MapKETHHTOBBIX
pelieHuil o TOBapHOW M IEHOBOU MOJUTHKE, TOJIUTHKE PaclpeiesieHns 1 KOMMYHH-
Kaluit

3. Meroauueckast HOBH3HA Kypca

OcHOBY Kypca COCTaBJISIFOT HAy4HbIE CEMHUHApPBI, IPOBEACHUIO KOTOPBIX Mpea-
LIECTBYIOT YCTAHOBOYHBIE JIEKLIUU M CAMOCTOSTEIBHOE U3Yy4EHUE CTYIEHTaMHU PEKO-
MEHTyeMOH JuTepaTrypsl. Metonndeckas HOBM3HA Kypca 00€CIeunBaeTCs UCIOIb30-
BaHMEM HOBOTO y4eOHO-METOANYECKOr0 KOMIUIEKCA, CIIEHAIbHO pa3padaThiBaeMoro
Ha OCHOBE:

° OPUTHHANIBHBIX PE3YJIbTATOB HAYyYHO-METOJMYECKHX U KOHCYJIbTALlMOHHBIX
paboT, B TOM 4MCJI€ BBIMOJIHABLIMXCS 110 3aKa3aM MPeaNnpUaTUil, TPOU3BOAALINX TO-
Bapbl U yCIIyTH, 3aKyNaeMble APYTUMHU OpraHU3aLUsAMU JJI TOTO, YTOOBI B CBOIO OYe-
peab MPOU3BOIUTE TOBAPHI U YCIYTH
. HAaKOIUIEHHOI'O OIIbITa YTE€HUs JIEKUUN U IPOBEACHUs CEMHUHAPOB 10 CMEX-
HBIM KypcaM (IIPOMBIIIJIEHHOTO MapKETHHIa, MAPKETHHIA MO OTpacisiM 3KOHOMHUKH,
MapKeTUHTa-MEHE/DKMEHTa, THHOBAIIMOHHOTO MEHEDKMEHTa, OM3HEC-TUIaHUPOBAHUS
1 MHBECTUILIMOHHOT'O aHAJIU3a)
. 00001IeHNs OImyOIMKOBaHHBIX B MOCIIEIHUE TOABI MOHOTpaduii, yaeOHBIX IMO-
coOuil 1 HayYHBIX cTaTel 1o mpobiieMaTHke MapkeTnHra B2B

HayuHble ceMMHapbl OpUEHTHPOBAHBI HA aHAINU3 U 00CYXKJIEHHE KOHLETLUHN 1
pe3ylIbTaTOB MCCIEAOBAHMM 10 TpobieMamM MapkeTHHra B2B, KOHKpETHBIX MpaKTH-



YECKHX CHTyalluil 1 MapKETUHIOBBIX pELICHUH, aJalTUPOBAHHBIX K LEIAM U 3a7a4aM
Kypca, CaMOCTOSITENbHO BBINOJIHEHHBIX CIYIIATENAMU IIPOEKTOB. Jluckyccun Harpas-
JICHbl Ha OCBOCHHE HAYYHBIX OCHOB MapkeTwHra B2B, Ha pa3ButHe criocoOHOCTEH K
TBOPUYECKOMY HCIIOJIb30BAaHUIO II0Jy4aeMbIX 3HAHUN U HaBBIKOB.

CucreMaTuzanus ¥ B3auMHas yBsi3Ka 3HAHUHM MEXIUCLUIUIMHAPHOIO Xapak-
Tepa U HaBBIKOB IO Psiy BaXKHBIX aclleKTOB MapkeTuHra B2B, mo meTogam u TeXHUKE
pelIeHns] IPAKTUYECKHUX 3aJad MApKETUHIa, OCYLIECTBIAETCS C HCIOJIb30BaHUEM
KOMIUIEKCHBIX KEHCOB. DTH KEHChI 0XBATHIBAIOT KIIIOYEBBIE TEMbI Kypca, BKIIOYAs T1-
arHOCTHKY MAapKETHMHTOBOM CHUTYyallUH, CETMEHTHUPOBAHWE, BHIOOP LEJIEBBIX CErMEH-
TOB, COIVIACOBAHWE MHTEPECOB IMOCTABIIMKOB W NOTpeOHMTENeld Ha BHIOpAHHBIX Cer-
MEHTaxX Ha OCHOBE (hOPMHUPOBAHHS TOBAPHOU MOJUTHUKH C UCTIOIH30BAHUEM BO3MOXK-
HOCTeH MHHOBaLMH JUIsl qudQepeHranuy TOBapHbIX MPEIOKEHUH, 1IeHo00pa3oBa-
HUS HAa OCHOBE LIEHHOCTH.

DopMHUPOBaHUIO HEOOXOAMMBIX KOMIETEHIIMH TMPHU3BAHO CIIOCOOCTBOBATH
IIPOBEJCHUE KOMIIBIOTEPHBIX JEJIOBBIX UIP, B XOJE€ KOTOPBIX CTYAEHTHI, IIPEICTaB-
JIAIOIIME NHTEPECH HECKOIBKUX KOHKYPHUPYIOIIHNX HA PBIHKE ITOCTABIIMKOB TOBAPOB U
yCIIyT Uit Ou3Heca U psia 0000IIEHHBIX TOTPEOUTENCH, OTHOCSIIIUXCSA K PA3THIHBIM
CErMEHTaM pBIHKA, C UCII0JIb30BAHUEM MATEPUAIIOB KOMIUIEKCHBIX KEHCOB!

® [POBOJAT aHAIN3 MApPKETUHIOBOM CUTYallMM, CIIEHAPUEB €€ pa3BUTHSA, NpEa-
BapUTEJILHO BBIAEISIOT 1I€JIEBbIE CETMEHTHI PhIHKA, HAMEYAIOT LENH MapKETHHIOBOM
JEATEIbHOCTA HA 3TUX CEIMEHTAaxX U aHAIM3UPYIOT BapUaHTBI BO3MOXKHBIX PELICHUI
10 UX TOCTHKEHHIO

®  BeIyT NEPErOBOPHI 10 COIVIACOBAHUIO MAapPKETUHIOBBIX PEIIEHUN (MEXIY IIPO-
W3BOJUTENIIMU-TIOCTABUIMKAMU U TOKYIMATEIAMHU-TIOTPEOUTENSIMHU, MPEACTABIISIOLIH-
MU BbIOpaHHBIE 1I€JIEBbIE CETMEHTHI) 10 HOMEHKJIAType MpeaaraéMbIX Ha 3THX Cer-
MEHTaxX BapUaHTOB TOBAPHBIX NPEAJIOKEHHUH, IO 0ObeMaM IOCTaBOK, LIEHaM, YCIIOBH-
SIM TIOCTaBOK

®  OLCHMBAIOT 3aTPAaThl, BEPOSATHBIE TEKYIIME U OTAAJIECHHBIE IOCIEICTBUS pea-
JIN3AIMHU COTJIACOBAHHBIX PEIICHUN

®  AHATM3UPYIOT M COBMECTHO OOCYXTAIOT PE3yJIbTaThl MOJEIBHOIO aHan3a
3(pPEKTUBHOCTH B3aUMOAEHCTBUS I OT/IEJIbHBIMU IIOCTABIMKOB, TOTpeOuTeNneil u B
LIETIOM 10 COBOKYITHOCTH YYaCTHHUKOB PBIHKA

4. Mecto KypcCa B CUCTEMC 5]20[2MI/I|ZYGMI)IX HMHHOBAITMOHHBIX KBaJ'IH{l}HKa!!PIfI.

Kypc mapkerunra «Business to Business», B2B nomxen BHecTH 3aMeTHBIN
BKJIaJl B JJOCTHKEHHE OCHOBHOM 1€ peanu3aliy WHHOBALMOHHOW 00pa3zoBaTeib-
HOW TIPOTPaMMBI, KOTOpasi 3aKI0YaeTCsl B «(OPMHPOBAHUU CHCTEMBl aHAJTUTHYE-
CKMX KOMIIETeHLUHU /UI1 MHHOBALMI B OM3HECe M TOCYAApCTBEHHOM YIIPABICHUM Ha
OCHOBE COBPEMEHHOI0 HAy4YHOr0, METOJMYECKOro, HH(POPMALMOHHOTO U HH(pa-
CTPYKTYPHOTO 00€CIliedeHHs». 3HAHUS U HABBIKM B 00JJACTH MAPKETUHIOBOTO yIIPaB-
JIEHHs B3aUMOJAEHCTBHSIMM OpraHu3alnuii Ou3zHeca Mexay coOol, C rocyiapCTBEHHbI-
MU OpraHaMy, B TOM YMCJIE IIPU peali3alluid UHHOBALIMOHHBIX IIPOEKTOB, IIPEICTaB-
JSIOTCS BAKHON COCTaBHOW 9acThIO (POPMHUPYEMOI CHCTEMBI KOMIIETECHITHH.



[Iporpamma Kypca mpsiMO HampaBieHA Ha BBIPAOOTKY Y BBITYCKHHUKOB CIIOCO0-
HOCTH yNpaBJIsATh TMOKOM ajanTanueil OusHeca K ObICTPbIM M3MEHEHUsAM Buemnei
Cpenbl, B TOM YHUCIIe ITyTEM TpeoOpa3oBaHus 3TOH Cpe/bl, Ha pelIeHHe OCHOBHBIX 3a-
Jlay MTHHOBAIIMOHHOM 00pa30oBaTeIbHONM MHpPOrpaMMbl B YacTH, Kacarollehcsl MapKe-
TUHTa, BKJIIOYas popMUpOBaHHE:

. KOMIIETEHIIUN IO KOMIUIEKCHOMY aHAJIN3y MapKETHHTOBOW CUTyallWH C y4é-
TOM IIPOTHO3UPYEMBIX 3KOHOMHYECKHX, COLUANIbHBIX, TOJINTUYECKUX, TEXHOJIOTHYE-
CKHUX, DKOJIOTHYCCKHX U3MEHEHUH BHerHel cpebl Ou3Heca

o HABBIKOB 110 OPTaHU3AIMH U BEICHUIO MAPKETHHTOBOH JIESITEIHbHOCTH C HC-
MOJIB30BAaHHUEM ITPOEKTHOTO TTOAX01a;
° KomneTreHIui 1o 3¢dekTuBHOMY TOMCKY, 00pabOTKE U aHAIM3y pa3zHO-

ponHo# mHbOpMaNK, HEOOXOAUMOM ISl BEIPAaOOTKH 1 000CHOBAHHUS MAPKETHHTO-
BBIX pEUIEHUH;

o MPAKTUYECKUX HABBIKOB, HEOOXOIMUMBIX I MAPKETHHTOBOTO YIIPaBICHUS
pa3sBUTHEM OpraHU3alMil OM3HECa B COBPEMEHHBIX YCIOBUAX
o CTIIOCOOHOCTEH K UCCIIeIOBATEIBCKON paboTe U MPaKTHIECKOMY MCTIOIb30Ba-

HUIO pe3yabTaTOB (PyHIaMEHTAIBHBIX M MPHUKIIAJIHBIX HCCIEI0BaHUH B chepe Mapke-
TUHTa

[Iporpamma Kypca opueHTHpOBaHA Ha BOCIUTAaHUE MPO(HECCHOHATIOB, CIIOCO0-
HBIX BBIXOJUTb 32 PAMKU TOTOBBIX CX€M M INAOJOHHBIX CTpaTeruii, Ha GopMUpo-
BaHME y HUX psAfa CHEHHMAIbHBIX KOMIIETEHLUH, OTHOCSIIUXCSA K OTJEIbHBIM 3a/1a-
9YaM, peaJr3yeMbIM B paMKaX HHHOBAIIMOHHON 00pa30BaTENbHON MPOTpaMMbl
BKJIFOYAs:
o HABBIKH OIIEHKH M IUIAHUPOBAHUS CTpAaTerndeckoil 3(h(HheKTHBHOCTH U yCTOMU-
YUBOCTH (UPMBI Ha pa3HBIX dTalax €e )KU3HEHHOI0 IIUKJIA IPU CTPaTerHuyeckoM
MapKEeTUHIOBOM IUTaHMPOBaHUH (3a1aya 1)
° KOMITETEHIIUH 10 COTJIACOBAHHUIO BHYTPEHHUX M BHEILIHUX PECYPCOB AJIS
000CHOBaHUs ¥ BBIOOpA MPOEKTHBIX (GOpM BeieHHUs OU3Heca; crocoOHocTH GopMy-
JUPOBATh M PEUIaTh 33/Ja4d CO3JAaHHUs KOPHOPATHBHBIX HH(OPMAIMOHHBIX (Map-
KETHHTOBEIX) CUCTEM (3a7ada 2)
o yYMEHHE HaXOJUTh, OLIEHUBATh, KJIacCU(UIMPOBATh, 00pabaThIBaTh, CHCTE-
MaTH3HPOBATh, AHATM3UPOBATh U TPUMEHITh MH()OPMAIUIO U3 PA3HOPOTHBIX HC-
TOYHHKOB U 0a3 JaHHBIX (3a7a4a 3)
o HaBBIKM [IPOBE/ICHUS IMaTHOCTUKU PEAIIbHOTO COCTOSIHUS BHYTPEHHEH 1
BHEIITHEH Cpeibl OpraHU3aIiH; CIOCOOHOCTh aHATM3UPOBATH OU3HEC-TIPOLIECCH Ha
OCHOBE IPUMEHEHUS MEKAUCHUIUIMHAPHBIX METOJOJIOIMUECKUX MOJX0/10B, B TOM
YUCJIE C MTOMOIIBI0 MAaTEMATUIECKOTO MOIETUPOBaHUs (3a1a4a 4)
. CTIIOCOOHOCTH K 3()(heKTUBHOMY MCIIOIB30BaHUIO CETEBBIX (POPM OpTraHU3AINH
npodeccnoHanbHOM e TENbHOCTH (3a1a4a )

Mapxketunr B2B MOXeT U I0JKEH UrpaTh HHTETPUPYIOILYIO POJIb MPU MEKIHC-
LUIUIMHAPHOM B3aMMOJEHCTBHM, B YACTHOCTH, IIPHU pa3paboTKe (C MCIOJIb30BaHHEM
METO/0B U MOJIeJIell CTpaTernyeckoro ¥ MHHOBAIL[MOHHOTO MEHEKMEHTA), CTpaTerui
U MJIAHOB MHHOBALIMOHHOTO Pa3BUTHSI, TOBAPHOU MOJUTHUKM HA OCHOBE MHHOBALIMM, B



peLIeHNH 3a/1a4 CeJIEKIINY WHHOBAIIMOHHBIX BO3MOXKHOCTEH, B CO3MaHUU (P (PEKTUB-
HBIX IEMOYEK U CeTel CO3/aHus IIEHHOCTH TOBApOB U YCIYT, B 00ECIICYCHUH MapKe-
THHTOBBIMHU CpPEJICTBAMK yCKopeHUs auddy3nn WHHOBANM. B pamkax kypca m3yda-
I0TCS HAYYHO-TIPAKTUYECKUE OCHOBBI 3 (EKTUBHOTO YIPABICHUS B3aUMO/ICHCTBHEM
opraHmzanuii Ou3Heca, YUaCTHHUKOB IIEMIOYEK W CeTel CO3/aHus IICHHOCTH, MEXIY
co00if, ¢ yUaCTHHUKaMHU JpPYTrUX IenovYek u cereil. B cBs3u ¢ atum Mapketunr B2B
SIBIISIETCSL OJTHOM M3 KITIOYEBBIX AMCIMILIUH B cucTeMe (POpPMHUPYEMBbIX WHHOBAI[MOH-
HBIX KBaJIM(UKAIIH.

Coaep:xanue Kypca

1. HoBu3Ha kypca
Mapketunr B2B kak caMOCTOSTEIbHOE HanpaBlieHUE MapKeTWHra chopMupo-

BaJICsl OTHOCHUTEIBHO HEJAaBHO Ha OCHOBE CHUHTE3a IIPOMBILUIEHHOI'O MapKETHHTa,
MpeaNpPUHIMATEIbCKOTO MapKeTuHra, MapketuHra B2B on-line. HoBoe nanpasnenue
OBICTPO Pa3BUBAETCS, 3a4aCTYIO ONepekas TPAAUINOHHBIM MapKETHHT 110 MacITadam
1 3(QPEKTUBHOCTH UCHOJIb30BAHUS JAOCTHKEHUH B TaKUX HAIpaBJIEHUSX, KaK COBpe-
MeHHbIE IT-TeXHOJIOrMN, MapKETUHT MApTHEPCKUX OTHOIIEHWH, MapKETHHI, OpPHEH-
TUPOBaHHbIM Ha CTOMMOCTb, pa3pabOTKa M MCIIOJb30BaHME B MapKETHHIE MoOJeneil
LIEHHOCTH, YIIPABJICHUE B3aUMOOTHOIIEHUAMU C kineHTamu (CRM).

Jlo HemaBHEro BpEMEHH B MPOrpaMMax POCCHUHCKUX YHUBEPCUTETOB M APYTHX
BBICIIMX y4eOHBIX 3aBeicHU He ObLTo Kypca Mapketunra B2B. B cBs3u ¢ nmotpedHo-
CTSIMH TIPAKTUKH B KOHLE JIEBIHOCTBHIX T'0OJIOB B HEKOTOPBIX YHHBEPCHUTETAX, B TOM
yucie B ['ocyapcTBEHHOM YHUBEPCUTETE - BrICIIel MIKoje SKOHOMUKH, Hadally Yu-
TaTh KypC IPOMBILIUIEHHOIO MapKETHHIa, Pa3BUTHE KOTOPOTO M CTal0 OJHOM W3
MPEANOChUIOK MosiBiIeHuss mMapkerunra B2B. Onnako, HayuHO-MeToauueckoe obec-
IIEYEHHE 3TOro Kypca SIBHO OTCTAaBajJO OT MOTpeOHOCTEeH. M31anHble 10 HACTOALIETO
BPEMEHHU Ha PYCCKOM SI3bIKE YUYEOHHWKH M ydeOHBIE MOCOOWS IO MPOMBIIUICHHOMY
MapKeTHHTY, KaK MPaBUJIO, HE COJEP>KaT pe3yJIbTaTOB HCCIIEIOBAHHUM, MOTYy4YEHHBIX
nocie 1990 rosra 1 ManonpuroAHsl JUIs UCHOJIb30BAHUS MPU 0OyUYE€HHH B MarucTpa-
Type.

3a pyOexoM ObICTPO pacTyT MaclITaObl UCIIOJIb30BAHMS TOJIyYEHHBIX B HalpaB-
neHun Mapketunra B2B pesynbraTtoB, B ToM uncie B cdepe BbICIIEro 00pa3oBaHUs.
3a moceHIe TOABI OBIT OMYONMKOBAH A/ YIeOHUKOB M YUEOHBIX TTOCOOHIA, 0600-
HIAIOLIUX MOJIyYeHHbIEe pe3yiabTaThl. B Poccun mpakTudyecku HeT cOBpeMEHHOM yueb-
HO-METOJIMYECKON JIUTEPATYypPhl 110 JaHHOMY HarpaBieHu0. OTaenbHbIE TIePEBOIHbBIE
W3JaHNA, B HA3BaHUHM KOTOPHIX 00o03HadeHo HampasineHne B2B (CtuB Munerr, Jx.

 Hanpumep:

Fill, Chris and Fill, Karen E. Business to Business Marketing. Relatioships, Systems
and Communications. Harlow.: Pearson Education. Prentice Hall, 2005

Michel, Daniel; Naude, Peter; Salle, Robert; Valla, Jean-Paul. Business to Business
Marketing: Strategies and Implementation. Palgrave, Macmillan. 2003 .



Koy) B 3HaunTenbHON Mepe MOCBSIIEHBI U3JI0KEHUIO ONbITAa aBTOPOB B PEIICHUHU OT-
JEJIBHBIX MPAaKTUYECKUX BOIPOCOB M HE COAEPAKAT CHCTEMaTU3UPOBAHHOIO U3JIOKE-
HUS KOHIIENIH u Mojaenel mapkeTunra B2B. D10 cymmecTBeHHO OCIOXKHSIET pere-
HHUE aKTYaJbHBIX 3aJad IOATOTOBKM BBICOKOKBAIN(UIIMPOBAHHBIX MEHEKEPOB -
MapkeTojoro st chepst B2B.

Kak nmokazan nouck B UnTepHere, mporpammsl MapkeTuHra B2B nossinstores u
B OTJENIbHBIX YUeOHbIX 3aBefieHusax Poccun. Hanpumep, Ha caiite On3HeC-1IKOJIBI IPU
WHCTUTYTE 3KOHOMHKH Y PO PAH? cooGmanock, uro B 2006 rony B ExarepunOypre
«3alyllleHa yHUKaJlbHas, €JMHCTBEHHAs] IpOorpamma, MOCBSILIEHHAas MapKeTHHIY Ha
MPOMBINIIIEHHOM pbIHKe: «B2B-mapketunr». Ha cerognsimHuii geHp 3Ta TeMa O4YeHb
nHTEepecHa paboTHHKaM chepsl B2B, HO HU 0TMH U3 Y4eOHBIX IEHTPOB HAIIErO TOPO-
Jla He MpeiaraeT HUYero nojgo0Horo».

ITpu pa3paboTke yueOHO-METOIUYECKOro KOMIUIEKCAa 00ecleunBaeTCsl MaKCHu-
MaJIbHO TIOJIHBIA y4€T ocoOeHHOCTel priHKOB B2B (B3ammopeiicTBue Mexay 1enod-
KaMH CO3/aHHUs LIEHHOCTU U BHYTPH LIENIOYEK; LIEHHOCTD, OlIpeaeiseMas, IpeumMyILe-
CTBEHHO, 3KOHOMHUYECKIM HCIIOIb30BAaHHEM TOBAapOB B MHTEpecax OM3HEca; OTHOCH-
TEJIFHO MajiO€ YHCIIO KIMEHTOB, MHOTHM M3 KOTOPBIX TPEOYIOTCS TEPCOHATU3UPO-
BaHHBIM MapKETHHI, KACTOMU3MPOBaHHBIE TOBAPHBIE NPEIIOKEHUS; CIOXKHBIA U He-
penKo 3aTsHKHOM MPOIEcC MPOAAXKH ¢ MHOYKECTBOM YYAaCTHHUKOB). DTH OCOOCHHOCTH
CIIOCOOCTBYIOT OIEPEXKAIOLIEMY OCBOCHHUIO TIOCTHKEHUHN B psAJie HOBBIX HAIpaBICHUMN
(pa3zpaboTku Mojienell IIEHHOCTH B Hcrionb3oBanuu, VIU, pa3BUTHS MapTHEPCKUX OT-
HOILICHWH, MapKETHHTa, OPHEHTUPOBAHHOTO HAa CTOMMOCTbH, IIPUMEHEHHE HH(pOpMa-
LUOHHBIX TEXHOJIOTUI B MAPKETUHTE).

ba3oBble yueOHNMKH

Bek M.A. Mapkernnr B2B. Vae6uoe mocobue. M. I'V-BIIID. 2007. *

Fill, Chris and Fill, Karen E. Business to Business Marketing. Relatioships, Systems
and Communications. Harlow.: Pearson Education. Prentice Hall, 2005.

Mapkerunar B2B. Punep no aucuunnune. Cocrtasutens bek M. A. M. I'V-BILD. 2007°.

? http://www.veshk.ru/index.php?mi=40&block_id=656

* Pa3pabaTsIBaeTCS [0 HHHOBALIMOHHOMY 00DPa30BaTEEHOMY POCKTY B PAMKAX
Y4eOH0-MeToIMYeCKOro KOMITIeKca 1Mo yueOHou nuciuruinae «Mapketunr B2B»
> Pa3pabaThIBaCTCS 10 MHHOBAIHOHHOMY 0OPa30BATEIEHOMY IPOCKTY B PAMKAX
Y4eOH0-MeToIMYeCcKOro KOMITIeKca 1Mo yueOHoM nuciuruinae «Mapketunr B2B»




2. TemMaTHyecKHMH NJIaH VYEOHON TUCHUNIHHBI

Pacnpenenenne yacoB Kypca 1o TeMaM ¥ BHJIaM padoT

/o

HaunmenoBanue
TEM U Pa3/IeTIOB

BCEI'O
(gacoB)

AyauTopHbIe 3aHATHS

(gac)

B TOM 4YHUCJIC

Jlekmum

CemuHapbl

CamocTtost-
TeJabHAs
paborta

Bregenue B Mmapketunr B2B

AN

2

0

2

DN | —

CtpykTypa, OCOOCHHOCTH H
TEH/JEHIMH DPAa3BUTHUSA PBHIHKOB
B2B. Cpena mapketunra B2B

AN

2

0

2

[Iponeccr 3akynok. [loBenenue
MOKYTIaTeIel TOBApOB M yCIyT
Ha peiHKax B2B

CermMeHTHpPOBaHHE U TO3ULIUO-
HHUpOBaHUeE Ha prIHKax B2B

10

Wudopmannonnas cucrema
MapKeTHHTa. MapKeTHHTOBBIE
rccrneqoBanus Ha peiHkax B2B

12

Crparernueckuii MapKETHUHT B
OpraHM3aIusaX, padoTaIoNMX Ha
peiHkax B2B

13

ToBapHasi MoONMUTHKA Ha PBIHKAX
B2B. Ponp MapkeTuHra B MHHO-
BaIlMOHHOM pa3BUTHH OHW3HECa,
B CO3JaHMM W BBIBEJCHHH Ha
PBIHOK HOBBIX TOBApHBIX IpEX-
JIOKECHUI

13

Ilens! M neHooOpa3oBaHUE Ha
peiaKax B2B

10

®opMbI OpraHu3anuu 1 KaHajbl
cObiTa Ha peiHKax B2B

10

MapkeTHHroBble KOMMYHHKa-
UM B Ha peiHKax B2B

11

Opranuszanusa MapKETHHTOBOM
JeSITENIbHOCTH

12

Crneuuduka mapkerunra B2B B
Pa3IUYHBIX OTPACISIX SKOHOMH-
KM U chepax OesITEIbHOCTH.
Ponp mapkerunra B2B B cra-
HOBJICHUM M Pa3BUTHM HalHO-
HaJIbHOM WHHOBAallHOHHOM CHC-
TE€MbI, IAPTHEPCKUX OTHOIIIE-
HUI rocygapcTBa u OnszHeca

21

14

Uroro

108

20

20

68
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COAEPKAHUE ITPOI'PAMMBbI

Tema 1. BBenenue B Mmapkerunr B2B.

Copepxanne u 3HadeHne MapkeTuHra «Business to Business», B2B. Ero cranose-
HUE U Pa3BUTHE HAa OCHOBE MHTETPALMU MPOMBILIIEHHOIO MapKETUHTa, MPEANPUHU-
MaTeJIbCKOI0 MapKeTHHra, MapketuHra B2B on-line.

Ocobennoctn Mapkeruara B2B. Tumnonorus ToBapoB u yciIyr uisi OM3Heca U uX oc-
HOBHBIX noTpeduTesnei. OCOOEHHOCTH cIipoca Ha OTAEIbHBIE BUABI TOBAPOB U YCIYT
(BTOpPHUUHBIN XapakTep, 3IaCTUYHOCTb, 3aBUCUMOCTh OT U3MEHEeHUs BHewHel cpeapl).
Crnenduka OTISIBHBIX TPYII MOKYaTeIeH-TIOTpeOuTeNeH.

[ToHsTHE O LEMAX CHAOXKEHUS, LIETOYKaX U CeTsIX COo3AaHus LHeHHOCTH. OCOOEHHOCTH
B3aMMOJICHCTBHS yHACTHUKOB PbIHKA U MAPKETUHIOBOM JESTEIbHOCTH Ha Pa3InYHBIX
MakpocermMeHTax pbiHka B2B. llenHocTh TOBapoB m ycayr s notrpebutens. Ponb
COOTHOIICHHUS MEXAY HEHHOCTHIO, IEHON M M3JepKKaMH MPOU3BOIUTENS B o0ecte-
YeHHH KOHKypeHTocmocoOHocTH. LleHHOCTh B mcmonb3oBanud, Value in Use, VIU.
@DakTophl, OIMpPEeNIONe BOCHIPUHUMAEMYIO TOTPEOMTENIeM IIEHHOCTh, METOIbI
OLIEHKH U MOJIXObI K YBEIMUEHUIO LIEHHOCTH.

CoBpemeHHbIe MpobsemMbl MapkeTuHra B2B, nx cBsi3b ¢ TEHIACHUUSAMH H3MEHEHUS
Buemneit cpeas! (Bkitovas ro0ann3anuio, y>KeCTOUCHHE KOHKYPEHILINHY, [TOBBILLIEHUE
MH(GOPMHUPOBAHHOCTH MOTpeOUTENEN U UX PBIHOYHOrO BiIMAHUA). COCTOsIHME U TIep-
CIIEKTHBBI PACIIMPEHUs] MCIIONB30BaHMUA Ha pbIHKaX B2B koHmenuwmii MapkeTHHra,
OPHEHTUPOBAHHOTO Ha MOTPeOUTENs, MApKETHHra MapTHEPCKUX OTHOIIEHUH, MapKe-
THUHTa, OPUEHTUPOBAHHOTO HA CTOMMOCTH, HOIXOJ0B, MPEAyCMaTPUBAIOIINX pa3pa-
0OTKY M HCIIOJIb30BaHUN Mojenei neHHoctu. Ponb IT-TexHonoruii B pa3BuTuu mMap-
KETHHTa Ha PHIHKaX TOBAPOB M yCIYT Ul OM3HECA.

OcnosHnas tumepamypa:

1. bek M. A. (2007). Mapkeruar B2B. VYuebHoe mocoOme. -
M. :I'Y-BIID. I'naga 1.

2. Mapxkerunr B2B. Punep no nucuumnune (2007). CoctaButens bexk M. A. - M.:
I'Y-BII3. 2007.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 1.

Honornumenvuas aumepamypa:

1. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter 1,2.

2. Apwman Maitan [lpombinuieHHBIM MapkeTUHr / Akajnemus pblHKAa. MapKeTHHT.
[ep. ¢ ¢p., M.: Dxonomuka, 1993, T'n.1.

3. Paul Millier, Roger Palmer. Nuts, Bolts & Magnetrons. A Practical Guide for In-
dustrial Marketers. JohnWiley & Sons, Ltd, 2000. Part 1,3.

4. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy, Rela-
tionships, and Learning. McGrow-Hill International Editions, 1999. Chapter 1.

5. Topaon S. Mapkerunr naptHepckux oTHomenuit / Ilep. ¢ anrm. CII6: Ilurep,
2001

6. [oiins [1. MapkeTuHr, OopueHTHPOBaHHBINA Ha cTouMocTh. [lep. ¢ anra. - Cu6: 1u-
Tep, 2001.

7. Kosanes A.U. Ilpombinuennasii MapkeTuar (4. [ ).- M.: OOO ®upma «bnaro-
Bect-B», 2002. T'm. 1,2.

10
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8. JlambOen JKan-)Kak. MeHemKMEHT, OpUEHTHPOBAHHBIA Ha pBIHOK. CTparernde-
CKUH U onepaniMoHHbIN MapkeTHHr. / [lep. ¢ anrn.- Cnb.: [Tutep, 2004. T'n. 1,2.

9. Munert, CtuB B2B-mapkeTunr: pa3Hble MOAXOABI K Pa3HBIM THIIAM KJIHEHTOB.
[Tonnoe pykoBoACTBO.: nep. ¢ anri.- M.: U3garensckuit gom «Bunbsimc», 2004. T
1,2

10. nuaiinep, Hdurep U.I'. Texnonornueckuit MmapkeTuHr — M.: «SAnyc-K», 2003. I'n.
1.

Tema 2. CTpYKTVYpPa, 0CO0EHHOCTH M TeHJAeHIMH pa3BuTusi polHkoB B2B. Cpena
MapkeTunra B2B

BzaumopeiicTBus opranuzanuii Ou3Heca: BHYTPHOTpACIIEBBIE, MEXOTPACIEBbIC, MEK-
JyHapoaHbIe. MacTadbl MEXKOTPACIIEBBIX U BHYTPHUOTPACIICBBIX CBA3CH, METOJBI UX
aHanu3a. AHaJIIM3 MapKeTUHTOBOM CUTYyalluu U cpeabl MapkeTuHra B2B B oTaenbHbIX
OTpaciigxX YKOHOMHUKH POCCHU C MCIOIB30BAaHUEM BTOPUYHBIX HCTOYHUKOB HH(OpMa-
MU (BKIItOYast TaOJIUIIBI 3aTPATHI-BBITYCK, TAMOKEHHYIO CTaTUCTHKY, PE3yIbTaThl UC-
CJIEIOBAaHU) ¥ WHCTPYMEHTOB CTPATETHUYECKOTO aHaln3a. BiusHue B3anMOOTHOIIIE-
HUH yJaCTHHKOB IEMOYEK CO3/aHMsI IICHHOCTH Ha 3P EKTUBHOCTH OM3Heca.
Tennenunn passutus peiHkoB B2B. TloBbiienrne rTHOKOCTH 1EIOYEK CO3/IaHuUs 1EH-
HOCTH. YCHJICHUE POJIM MECTa, 3aHUMAeMoro (PUPMOM B CETSIX B3aUMOJCHCTBUS, JUIS
obecrniedeHus: €€ KOHKYPEHTOCIIOCOOHOCTH M BO3MOXKHOCTH YCTOHYHMBOTO Pa3BUTHSL.
CoxkpainieHue 4rciia TOCTaBIIMKOB TIEPBOTO YPOBHS M Y)KECTOUEHUE TPeOOBaHUU K
nocraBiukaM. KoHconuaanus mocTaBIMKOB, YKPYITHEHHE 00bEKTOB IIOCTABOK, pac-
MIMPEHUE y4acTHsI TIOCTABIIMKOB B pa3pabOTKe WHHOBAIIMOHHBIX TOBApOB. AyTcop-
CHUHT, ero 3()(PeKTUBHOCTD, TeHIEHIIMU U 3()(HEKTUBHOCTh pa3BUTH. AHanmu3 3ddek-
TUBHOCTH CIICIIHATU3AI[UHY, YBEITMUCHUS MAcCIITa0OB MPOU3BOJICTBA, B3AMMHOU aJ1arl-
Talliy TIOCTABIIMKOB W MOTPEeOUTENEH, HCIIONh30BAHMS 3aKOHOMEPHOCTEH CHIKEHUS
M3JIEPIKEK B Ipoliecce 00ydIeHHUS.

W3meHenne cucteMsl B3IJISI0B Ha mporecchl oOMeHa Ha peiHkax B2B. Ilepexon ot
OpHEHTAIMH Ha OT/AENbHBIC CACTKU KYITU-TPOJIaXXH K YIIOPY HA Pa3BUTHE JUINTENb-
HBIX B3aMMOBBITOTHBIX B3aUMOOTHOMIEHUNA. CIEKTp B3aMMOOTHOIICHHH: eTUHUIHBIC
C/IETIKU-TIOBTOPSIIOIIMECS CJIEIIKU-I0JITOCPOYHbIE TTApTHEPCKUE OTHONICHUS. JIoKanb-
HbIe KIacTepbl. CTpaTernuecKue ambsHCHI.

Oco0eHHOCTH MapKETHHTOBOW JIESTEILHOCTH, CTPATETHH yCIeXa U 3aa4d MapKeTHH-
ra B OPTaHHU3aIUSIX OTAEIBHBIX OTPaciield, Peau3yIoMUX pa3IndHbIe BUABI TOBAPOB
u ycnyr Ha peiHke B2B. Poct oTHOCHTENBHBIX 3aTpaT Ha MApKETUHTOBYIO ACSTEIb-
HOCTb.

Uccnenosanne peiakoB B2B Ha ocHoBe cereBoro nmoaxoxaa (rpynma IMP: H. Hakans-
son, D. Ford u ap.). [lo3unum y4acTHUKOB CETH, UX B3aumojeiicTBue. DakTopsl, Om-
peIensoIme CTPYKTYPY PHIHOYHOM CETU U €€ U3MECHEHUS.

OcHosHnas iumepamypa:

1. bek M. A. (2007). Mapkerunar B2B. VYuebGHoe mocobue -
M.: I'Y-BII3. I'maBa 2.

2. Mapxkerunr B2B. Punep no nucuumnune (2007). CocraButens bexk M. A. - M.:
I'y-BIID.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 1, 6.

Lononnumenvras numepamypa:

11
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1. Understanding Business Markets: Interaction, Relationships and Networks. The
Industrial Marketing and Purchasing Group. Edited by David Ford. Second Edition.
The Dryden Press, 1997. Part I, 11.

2. Tpetbsix O. A. MapKeTHHT: HOBBIE OPHEHTHUPBI MOJICNIM YIpaBlicHUsS: YU4eOHHUK.
M.: UH®PA-M, 2005. I'nasa 3.

3. ®unmunn Kotiiep. MapkeTuHr B TpeTbeM ThicsueneTud. Kak co3aars, 3aBoeBath U
yaepxath peiHOK. [lep. ¢ anrn. M. "Uzgarenscteo ACT", 2000.

4. Das Narayandas & V. Kasturi Rangan (2004). Building and Sustaining Buyer-
Seller Rellationonships in Mature Industrial Markets // Journal of Marketing, vol.68.
p. 63-77.

5. Kim Tai-Young, Oh Hongseak, Swaminathan Anand. (2006). Framing Interorga-
nizational Network Change: a Network Inertia Perspective // Academy of Manage-
ment Review vol. 31 N. 3 p. 704-720

6. Koka Baladji R., Madhavan Ravindranath, Prescott John E.. (2006). The Evolu-
tion on Interfirm Networks Environmental Effects on Patterns of Network Change //
Academy of Management Review. vol. 31 N.3 p. 721-737

Tema 3. Ilpouecchl 3akynok. IloBereHHe mokKynaTeneili TOBApOB W _YCJYI Ha
pbiikax B2B

Tunonorus cuTyauuii 3aKynok Ha peiHkax B2B. Mognens cetku 3akynok. [loBTopHbIe,
M3MEHSIEMbIC ¥ HOBbIC 3aKyIKH. [I[pUYMHBI BOSHUKHOBEHHS CUTYAIlMi HOBOW 3aKyIIKH,
ux y4€r B MapkeTuHre. OcoOEHHOCTH, OpraHHu3aIus, IPOIeAYpbl U 3TAMHOCTh MPO-
IIECCOB 3aKymnok. Mepapxus motpeOHOCTel opraHu3anmii Ow3Heca. KoJuleKTHBHBIN
XapakTep PeUIeHU O 3aKylKax, B3aWMOJCUCTBHE U POJb OTIENbHBIX YYACTHHKOB.
[TonsiTre 0 MEHTpE 3aKYyIMOK. XapaKTePUCTUKH 3aKYIOYHOTO IIEHTPA, €T0 YIaCTHUKH,
WX POJb Ha Pa3HbBIX dTAmax Mpoiiecca 3aKynku. MOTUBbI IOBEJIEHUS OTACIbHBIX yda-
CTHHKOB 33aKYIIOYHBIX IIEHTPOB U 3aKyMaloNIUX OpraHu3anuii. Mojeau mpoIeccos 3a-
KYTIOK, TIOIXO/bI K UX UCCIEIOBAHMUIO.

MeTopl U KPUTEPHUH OIICHKH MOCTaBIIMKOB. DakTOPhl M1 MOTHUBBI, BIUSIONIUE HA pe-
MICHHSI O 3aKYITKax, Ha Pa3BUTHE MAPTHEPCKUX OTHOIICHHI C TTOCTABIUKAMU. 3HaUe-
HUE TMOKa3aTenel KauecTBa, HaJIEKHOCTU MOCTABOK, TOTOBHOCTH U CHOCOOHOCTH OT-
KIIMKAThCs Ha Mpo0JieMbl apTHEpa. DaKTOPBI, ONIPEICSIISIONINE PEIICHHS TI0 B3aUMO-
JIEHCTBUIO MEXAY 3aKyIMalolMMU OpPraHUu3allisIMy U MTOCTABIIMKAMHU: BIUSHUE Ha 3a-
TpaThl, IICHHOCTh U KOHKYPEHTOCITOCOOHOCTh MPOYKIIMH 3aKYIAIONUX OpraHu3aIu,
Ha BO3MOXKHOCTH aJIaNTalliy K U3MCHEHUSIM, Ha PUCKH.

3aKkynKku AJsl TOCYJapCTBEHHBIX HYXKJ, MX OCOOCHHOCTH W IPUMEHSEMbIE METOJbI.
OpraHuzanus 3aKyrnoK Ha KOHKYPEHTHOW OCHOBE, OTKPBITHIE U 3aKpbhIThie TOpru. Co-
rIIacCOBaHKE MHTEPECOB OM3HECa U TOCYAapCcTRa.

Ocnognas iumepamypa:

1. bek M. A. (2007). Mapkeruar B2B. VYuebHoe mocobue -
M.: T'Y-BIID. I'naga 3.

2. Mapxketunr B2B. Punep no muctummmae (2007). CocraBurens bek M. A. - M.:
I'y-BIIDS.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 5.

Hononnumenvnasn rumepamypa:
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1. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter 2,3,4,7.

2. Understanding Business Markets: Interaction, Relationships and Networks. The
Industrial Marketing and Purchasing Group. Edited by David Ford. Second Edition.
The Dryden Press, 1997. Part I, I, IY.

3. Paul Millier, Roger Palmer. Nuts, Bolts & Magnetrons A Practical Guide for In-
dustrial Marketers. JohnWiley & Sons, Ltd, 2000. Chapter 17,18.

4. Apwman [aitan. IlpomblieHHbld MapkeTHHT / AKajgemusi pblHKa. MapKeTHHr.
Iep. ¢ ¢p., M.: Dxonomuka, 1993. T'n.2.

5. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy, Rela-
tionships, and Learning. McGrow-Hill International Editions, 1999. Chapter 4.

6. Kosanes A.U. [Ipombimnennsiii Mapketusr (4. [ ).- M.: OOO ®upma «bnaro-
Bect-B», 2002. I'm. 4,5.

7. Koy J. Mapketunr u npoaaxu B2B / Ilep. ¢ anrn. M. 2004

8. Jlaiiconc K., [ xunnuarem M. YnpasieHue 3aKylo4HOMN A€ATEIbHOCTHIO U LENBIO
noctaBok. [lep. ¢ anrn. M.: UH®PA-M, 2005 ctp. 389-397

9. Ilnaitnep, Hurep N.I'. Texnonornueckuit MmapkeTur — M.: «fnyc-K», 2003. T'n.
10. Jean L. Johnson, Ravipreet S. Sohi, Rajdeep Grewai. (2004). The Role of Rela-
tional Knowledge Stores in linternet Partnering // Journal of Marketing, vol.68 p. 21-
36.

11. Geok-Theng Lan, Mark Goh, Shan Lei Phua Purchase-Related Factors and Buy-
ing Center Structure. An Empirical Assessment // Industrial Marketing Management
vol. 28 N.6, November 1999, p.573-587.

12. Ronald H. Ballou, Stephen M. Gilbert, Ashoc Mukherjee. New Managerial Chal-
lenges from Supply Chain Opportunities // Industrial Marketing Management vol. 29
N.1, January 2000, p.7-18.

13. E. Hansen, R.J. Bush. (2000). Understanding Customer Quality Requirements.
Model and Application // Industrial Marketing Management. v. 28. p.119-130.

Tema 4. CerMeHTHPOBAHUE W NO3UNMOHMPOBAHUE HA PhiHKkax B2B

TenpeHunyn W TpUYMHBL yrioyOJneHUs cerMeHTanuu Ha peiHKax B2B. OcobenHocTu
OTAEIbHBIX BUAOB TOBApOB U yciyr 1 6usHeca. [loxxozp! k kiaccuukaluy ToBa-
POB NPOMBIIIIEHHOTO Ha3HAYEHHs. THIOJIOTHSA MOKYIaTeNed Ha PhIHKAX MPOMBIII-
JICHHBIX TOBapoB. lIpowsBomuTenu opurnHaIbHOTO OOOpymoBaHus. [lomb3oBaTemni.
OtinnunTenbHble 0COOEHHOCTH OTAEIbHBIX TPYII MOKyHareiaeld, 00beMbl U XapakTep
3akynok. [IpenmymecTBa cermenTupoBanus 1o I1. Jloiurro, ©X MCIOJIB30BaHUE ITPO-
W3BOJIUTEIIIMU TOBApOB U YCIIYT JUIsl OM3Heca.

3HaueHHEe CErMEHTUPOBAHUS Ha PhIHKaX TOBAPOB M YCIyT it OusHeca. CerMeHTHpO-
BaHME U TapreTUPOBAaHME KAaK BAXKHBIC MPEANOCHUIKM MOBbIMIEHHUS 3((eKTHBHOCTH
OousHeca. OCHOBHBIE MOAXO/IBI K PELICHUIO 33[]a4 CETMEHTHUPOBAHUS, KPUTEPUU U Me-
TOJIbI BEIOOpA LIEJIEBBIX CETMEHTOB.

Wudopmanmonnoe obecriedeHne peEHIeHUs 3aqad WIACHTU(UKAUN ¥ OLCHUBAHUS
CerMEHTOB phIHKA. (OCOOCHHOCTH KiacCH()UKATOPOB MPOMBIIIICHHON MPOIYKIUU U
BUJIOB 3KOHOMHYECKOHN JEATENbHOCTH M BO3MOXHOCTU HX MCIOJIb30BaHUsA. Mcmonsb-
30BaHME PETPOCIEKTUBHON MH(pOpMAIMU O PoAaXax M KiueHtax ¢upmsl. Mccnemo-
BaHME NPUOBUIBHOCTU KIMEHTOB. OCOOEHHOCTH CErMEHTHPOBAHUS Ha PhIHKAX MHHO-
BAallMOHHOW U HAYKOEMKOW MPOTYKIIHHU.
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Br100p 11€11€BBIX CETMEHTOB U MO3UIHOHUPOoBaHne. OCHOBaHUS [T MO3UITHOHUPOBA-
HUS. DTaHOCTh Ipolecca NOo3UIMOHNPOoBaHusA. CBA3b MEX/1y CTPaTErn4eCKUM MO3H-
IUOHUPOBAaHUEM (PUPMBI U TIO3UITUOHUPOBAHUEM €€ TOBAPHBIX MPEIIOKEHHIA.
Ocnosnas tumepamypa

1. bek M. A. (2007). Mapkerunar B2B. VYuebHoe mocobue -
M.: T'Y-BIID. I'nasa 4.

2. Mapxkerunr B2B. Punep no nucuumnune (2007). CoctaButens bexk M. A. - M.:
I'y-BLID.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 3.

HLonornumenvuas aumepamypa:

1. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter 1,2,6,7.

1. Thomas V. Bonoma, Benson.P. Shapiro. Segmenting the Industrial Market. Lex-
ington Books, 1989.

2. Paul Miller Intuition Can Help in Segmenting Industrial Markets // Industrial
Marketing Management vol. 29 N.6, March 2000, p. 147-155.

3. Ilnaitnep, Hurep W.I'. Texuonoruueckuii mapketuar — M.: «Anyc-K», 2003.
I'n. 3.

4. FErik M. van Raaij and Maarten J.A. Vernooij, Sander van Triest. The Implemen-
tation of Customer Profitability Analysys: A Case Study. // Industrial Marketing Man-
agement, 2003. v.32, p. 573-583.

5. Tpayr . HoBoe nozunmonuposanue. - CI16: UznatensctBo «Ilutep», 2000

Tema 5. UndopManuoHHas cucTeMa MapKeTHHra. MapKeTHHIOBbIE MCCIEI0BA-
HHUA HA pbIHKaxX B2B

NndopmanmonHoe obecniedeHne MapkeThHra. VCTOpusi M MepCHEeTHBBI Pa3BUTHSI
MapKETHHTOBBIX MH()OPMAIMOHHBIX CUCTEM. BHyTpUUpPMEHHbIE WHPOPMAIMOHHBIC
cuctembl. Pollb BTOPUYHBIX HMCTOYHHUKOB HHGpopmaruu. McTouHMKM peneBaHTHOU
nHpopmanuu. Mcnonp3oBanus coBpeMeHHbIX [T-TexHomornii A nHPOPMaIMmOHHOTO
o0ecriedueHns] MapKETHHTOBOTO YIIPABJICHUS OpraHu3alusiMu Ou3Heca B OBICTPO H3-
MeHsttoleiicss BHemnen cpene, B yCIOBUSAX INI00aNU3aln, YKECTOUEHUSI KOHKYPEH-
IIUH, TIOBBIIIIEHUsT MH()OPMHUPOBAHHOCTH MOTPEOUTENEH 1 UX PHIHOYHOTO BIUSHUSL.
Buapl, THNIOBBIE 337a4d U METOJbl MAPKETUHTOBBIX HCCIIEIOBaHUI Ha phiHKax B2B.
[TocTanoBka u mpoBeeHNE UCCIEAOBaHUN. BHUIBI IPUKIAAHBIX MapKETHHTOBBIX HC-
CJICJIOBaHMM ISl OTIPEICIICHHsI ¥ pelIeHus MpoosieM. 30HANPYIOIINE, JeCKPUTITUBHBIC
Y Kay3aJIbHBIE UCCIIEIOBAHUS, WX POJIh Ha PEIHKAaX TOBApOB JIJIs OW3HEca.
ConeprxaHue, 3TalTHOCTh U 3HAUEHHE MAPKETHHTOBOTO aynuTa. Ponb OLIEHOK MOTeH-
[yajga pelHKA U IPOTHO30B mpoAax. [[puMeHeHne pa3mnyHbIX METOI0B ITPOTHO3UPO-
BaHUs. Vcrionbp30BaHUe CTATUCTUYECKUX JAHHBIX U OKCIEPTHBIX OmeHOK. [Ipobiembl
BBISIBJICHHSI U yuéTa C1a0bIX CHTHAIOB PhIHKA O MPEJCTOSAIIUX CTPATETUUYSCKU BaXK-
HBIX U3MEHEHHUSIX.

WHcTpyMeHThI, HCHONb3yeMble MpU OOIIEM aHallu3e MAapKEeTUHTOBOH CHUTYyalllu
(PEEST, SWOT —ananu3, monens nstu cui M.IlopTepa, Mogenu >KM3HEHHOTO ITUK-
Jia, aHAIM3a [ENoYeK CO3/IaHusl CTOMMOCTH, aHaI13a Pa3pbhiBOB, OAaHCOBBIE METObI
W CIICHAPHBIE TIOJIX0/IbI) U MPU 0OOCHOBAHWY KOHKPETHBIX PEIIeHU (MOJICIH IEHHO-
CTH, IPUYUHHO-CJICJICTBEHHBIA aHamn3, OEHUMapKUHT, UMUTAIIIOHHOE MOJIEITHPOBa-
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HUE, NHBECTHLIMOHHBIA aHanmu3). V3ydeHue nesTeNbHOCTH 3aKyMaloMIuX OpraHu3a-
LU, UCTIOIb3YEMbIX UMH METOJIOB U MOJEJIEH.

Haydno-metoanueckoe 1 nH(MOpMAIIMOHHOE 0OecreueHre BO3MOKHOCTH Mepexoa OT
aHaJM3a MapKETUHIOBOW CUTYyallUd B CTaTUKE K Y4ETY TMHAMUKU €€ BEPOSITHOTO U3-
MEHEHHS, OT IPUOPUTETA OIIMKAUIINX, TEKYIINX 3a/1a4 U Pe3yIbTaTOB K y4ETy OTIa-
JNEHHBIX NOCNENCTBUN pealn3aluy NPUHUMAEMBIX PEIIeHUH, OT MPUMEHEHUs JieTep-
MUHHPOBAHHBIX MOJIENEH (HAmpuMep, CIpoca, U3lepkeK, 3PPEeKTUBHOCTH) K yUETY
HEOIIPEIIEHHOCTH U PUCKOB.

OcnosHas tumepamypa:

1. bek M. A. (2007). Mapkerunar B2B. VYuebHoe mocobue -
M.: T'Y-BIID. I'nasa 5.

2. Mapxkerunr B2B. Punep no nucuumiune (2007). CocraButens bexk M. A. - M.:
I'y-BIID.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 2.

Honornumenvuas aumepamypa:

1. MakHeiin P. MapkerunroBele uccnegoBanus B chepe B2B: ananu3 um oreHka
pPBIHKOB TOBapoB aiisi Ousneca. [lep. ¢ anrn. J{uenponerpoBck.: bananc buznec byke,
2007.

2. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter 5,6,7.

3. Understanding Business Markets: Interaction, Relationships and Networks. The
Industrial Marketing and Purchasing Group. Edited by David Ford. Second Edition.
The Dryden Press, 1997. Part I1.

4. Paul Millier, Roger Palmer. Nuts, Bolts & Magnetrons A Practical Guide for In-
dustrial Marketers. JohnWiley & Sons, Ltd, 2000. Part 7.

5. Kosanes A.W. Ilpombimennsiii mapketudr (4. [ ).- M.: OOO ®upma «bnaro-
BecT-B», 2002. T'n. 7,8.

6. Illnaiinep, Hurep W.I'. Texnonormueckmii mapketuHr — M.: «Anyc-K», 2003.
I'n.2.

7. Roland. T. Rust, Tim Ambler, Gregory S. Kumar & Rajendra K. Srivastava (2004)
Measuring Marketing Productivity: Current Knowledge and Future Directions // Jour-
nal of Marketing, vol.68. p. 76-89.

8. Neil A. Morgan, Eugene W. Anderson, & Vikas Mittal. (2005). Understanding
Firms Customer Satisfaction Information Usage // Journal of Marketing, vol.69 p.
131-151

Tema 6. CTpaTernyecKuii MapKeTHHI B OPraHU3alMAX, Pa0OTAIOIIUX HA PbIH-
kax B2B

Oco0eHHoCcTH MapKeTHHra MeHeIKkMeHTa Ha peiHkax B2B. Crparernyeckue uenu op-
raHU3alUy, POJIb MApPKETUHIA B UX JOCTHKEHUU.

Mecrto MapkeTHHIa B (DyHKLIIMOHAJIBHO HHTEIPUPOBAHHOM IJIaHUpOoBaHUU. CTpyKTypa
U CoJiep>KaHue CTPATErnyecKoro IjiaHa MapkeTuHra. Mcnonp30BaHne HHCTPYMEHTOB
CTPaTErMYeCcKOro aHajlu3a IPU MapKETHHIOBOM IUTaHupoBaHUM. [IpobiaeMbl u BbIro-
Il MapKETHHTOBOTO TUTAHUPOBAHHS. DTAIMHOCTH (POPMHPOBAHUS W YIpPABJICHUE pe-
anu3anyeil MapKeTHHIOBBIX CTPATernii U TeKYyIIHUX IJIaHOB.
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MeTonabl 1 MHCTPYMEHTHI, UCHIOIb3yeMble IpU (POPMUPOBAHUH M OOECIICUECHUH pea-
JU3alMU MapKETUHIOBBIX IIaHOB.

Bpenaunr Ha peinkax B2B.

Ocnosnas tumepamypa

1. bek M. A. (2007). Mapkerunar B2B. VYuebHoe mocobue -
M.: T'Y-BIID. I'naga 6.

2. Mapxkerunr B2B. Punep no nucuumnune (2007). CoctaButens bexk M. A. - M.:
I'y-BIID.

3. Michel, Daniel; Naude, Peter; Salle, Robert; Valla, Jean-Paul. (2003). Business to
Business Marketing: Strategies and Implementation. Palgrave, Macmillan. Part IIL.
Honornumenvuas aumepamypa:

1. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter.8, 9

2. Understanding Business Markets: Interaction, Relationships and Networks. The
Industrial Marketing and Purchasing Group. Edited by David Ford. Second Edition.
The Dryden Press, 1997. Part IIL

3. Tpetbsix O. A. MapKeTHHT: HOBbIE OPHEHTHUPBI MOJICNIM YIpaBlieHUsS: Y UYeOHHUK.
M.: UHOPA-M, 2005. I'nasst 7, 8, 9, 10.

4. Apman [aitan I[lpombinuieHHBIM MapKeTUHT / Akagemusi pblHKa. MapKeTHHr.
[lep. ¢ dp., M.: Oxonomuka, 1993. I'n.3.

5. Paul Millier, Roger Palmer. Nuts, Bolts & Magnetrons A Practical Guide for In-
dustrial Marketers. JohnWiley & Sons, Ltd, 2000. YacTu 5,6.

6. Kosanes A.U. IIpombinuienHsiid MapkeTudr (4. 1 1).- M.: OOO ®upma «bnaro-
BecT-B», 2002. I'n. 15

7. Munert, CtuB B2B-mapkeTunr: pa3Hble MOAXOABI K Pa3HBIM THIIAM KJIHEHTOB.
[TomHOE PYyKOBOACTBO.: Mep. ¢ aHrA.- M.: M3natensckuii qoMm «Bumbsime», 2004, .
1,2

8. Ilnaiinep, dutep U.I'. Texnonoruueckuit MmapkeTur — M.: «Anyc-K», 2003. I'n.
3.5.

9. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy, Rela-
tionships, and Learning. McGrow-Hill International Editions, 1999. Chapter 6.

10. O’lonnsceu Ix. KonkypeHTHbI MapKeTHHT: cTpaTernyeckuil moaxox / Ilep. c
anri.- Cno.: [Turep, 2004.

11. John A. Weber, Utpal Dholakia. (1998). Planning Market Share Growth in Ma-
ture Business Markets. // Industrial Marketing Management. v.27, p.401-428.

12. J.A. Weber. (2002). Managing the marketing budget in a cost-constrained envi-
ronment. // Industrial Marketing Management. v. 31. p.705-717.

13. Wolfgang Ulaga. (2003). Capturing value creation in business relationships: A
customer perspective. // Industrial Marketing Management. v.32, p. 677-693

14. Thomas S. Gruca & Lopo L. Rego. (2005). Customer Satisfaction, Cash Flow and
Shareholder Value // Journal of Marketing, vol.69. p. 115-130.

15. Michael D. Johnson & Fred Seines. (2004). Customer Portfolio Management”®
Toward a Dynamic Theory of Exchange Relationships // Journal of Marketing,
vol.68 p. 1-17.

Tema 7. ToBapHas moJauTuka Ha poiakax B2B. Pojb MapKkeTHHIa B HHHOBAIM -

OHHOM pPa3BUTHUU 6n3neca, B CO3TAaHUHU U BLIBEJICHHUHU HA PLIHOK HOBLIX TOBap-
HbIX NpeNJI0KeHUi
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ToBapras monutHka ¢GupMbl. BeiOop 1 000CHOBaHWE CTPATETUYECKUX MApKETHHIO-
BBIX PELICHUH [0 HOMEHKJIAType U IporpamMme MpOou3BOACTBA TOBApPOB U yciyr. Poib
WHHOBAIMI B 00ecneYeHnn KOHKypeHTocrmocoOHoCcTH. [Ipo0iieMbl HeomnpeIeneHHO-
ctu U puckoB. Kpusele cMepTHOCTH MHHOBauui. Knaccugukanus ToBapHbIX Hpea-
JIO’)KEHUH. DTAaHOCTh WHHOBALMOHHBIX MpOLeccoB. [IpoeKTHBIN MOAX0A K yIpaBie-
HUIO CO3/IaHUEM HOBBIX TOBAPOB, UX BBIBEJICHHEM Ha pbIHOK. Ponb mapketunra. [lo-
HATHE O mpoueccax Au(Qy3un WHHOBAIMH. 3HAYCHHE CKOpOCTH IuQy3ud is
obecnieueHus: 3(p(HEeKTUBHOCTH MHBECTHLUH B MHHOBAUMM. Ponb pazmuuHbIX (hakTo-
poB B ycKopeHuH mpoueccoB auddysun. VMCTOYHUKE MHHOBAIMOHHBIX BO3MOXHO-
creil. Bormpoch! ceneKiyn HHOBAIM U TIOJXO/IbI K OIICHKE TPOSKTOB HOBBIX TOBAPOB
u yciyr. ®akTopsl, ONpeeNsaIoue yCreX HHHOBAllMOHHBIX Pa3paboTOK, MapKeTHH-
rOBasi COCTABJISIOIIAS.

Ocnosnas numepamypa:

1. bek M. A. (2007). Mapkerunar B2B. VYuebHoe mocobue -
M.: T'Y-BIID. I'nasa 7.

2. Mapxkerunr B2B. Punep no nucuumiune (2007). CocraButens bexk M. A. - M.:
I'y-BLID.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 4.

Lonornumenvuas aumepamypa:

1. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter.10, 11

2. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy, Rela-
tionships, and Learning. McGrow-Hill International Editions, 1999. Chapter 8.

3. Tsucc b. YmpaBnenue HaydHO- TEXHUYECKHUMHU HOBOBBEACHUSIMU. M., DKOHOMU-
Ka, 1989.

4. Raji Srinivasan, Gary L. Lilien,& Arvind Rangaswamy. (2004). First in, First out?
The Effects of Network Externalities on Pioneer Survival // Journal of Marketing,
vol.68. p. 41-58

5. Gary S. Lynn, Kate D. Abel, William S. Valentine, Robert C. (1999). Wright Key
Factors in Increasing Speed to Market and Improving New Product Success Rates //
Industrial Marketing Management vol. 28. p.319-326.

6. G.S.Lynn, S.P. Schnaars, R.B. Skov. (1999). Survey of New Product Forecasting
Practices in Industrial High Technology and Low Technology Business // Industrial
Marketing Management. v. 28 p.565-571.G.S.Lynn, K.D. Abel, W.S.Valentine, R.C.
Wright.

7. Key Factors in Increasing Speed to Market and Improving New Product Success
Rates // Industrial Marketing Management. v. 28 p.319-326.H.Z.Daniel, D.J.Hempel,
8. N.Srinivasan. (2002). A model of value assessment in collaborative R&D pro-
grams // Industrial Marketing Management. v.31, p. 653-664.

9. Gary S. Lynn, Steven P. Schnaars, Richard B. Skow. Survey of New Product Fo-
recasting Practices in Industrial High Technology and Low Technology Business
Rates // Industrial Marketing Management vol. 28, 1999, p.565-571.

10. Detelina Marinova. (2004). Actualizing Innovation effort: The Impact of Market
Knowledge Diffusion in a Dynamic System of Competition // Journal of Marketing,
vol.68. p. 1-20.
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11. Ashish Sood & Gerard J. Tellis. (2005). Technological Evolution and Radical In-
novation // Journal of Marketing, vol.69 p. 152-168.

12. Subin Im & John P. Workman Jr. (2004). Market orientation, Creativity, and New
Product Performance in High-Technology Firms // Journal of Marketing, vol..68 p.
114-132.

13. Ferlie Ewan, Fitzgerald Louise, Wood Martin, Hawkins Chris. (2005). The Non-
spread of Innovation: the Mediating Role of Professionals // Academy of Management
Journal. vol. 48. N. 1 p. 117-134.

14. Soh Pek-Hooi, Mahmood Ishtiaq Pasha. (2004). Dynamic Inducements in R&D
Investment: Market Signals and Network Location // Academy of Management Jour-
nal. vol. 47. N. 6. p. 907-917.

Tema 8. Ilenn! u neHooOpa3oBanne Ha poiHkax B2B

Oco0eHHOCTH U METOJIBI PEeIISHHs 3aa4 [IEHO00pa30BaHMs B MAPKETHHTE TOBAPOB U
yenyr uis OusHeca. OcHOBHbIE IleHOOOpasyromue ¢akropsl. LleHoBbIe cTparerun u
[IEHOBAs TOIUTUKA (GUPMBL. MeETOIMYecKUe MOIX0/bl K IIEHOO0Pa30BAHHIO: UCXOIS
U3 3aTpar U C MO3ULUHU [IEHHOCTHOTO Mo1X0Aa. MeToibl 000CHOBaHMS LIEH UCXOIS U3
cTpaTteruu (pupMbl, 0cOOEHHOCTEH BHEIIHEH cpe/ibl 1 BHYTPEHHUX BO3MOKHOCTEH.
Buzpl ieH 1 0COOEHHOCTH UX MpUMEHEHHA. Y4ET 3¢ (eKToB MacmTada u OIbITa MpH
00OCHOBAaHUYU BO3MOKHOCTEH CHMKEHMSI LIEH U u3JiepxkeK. AHanu3 0e3yObITOYHOCTH,
1eJIeBOM MPUOBLTH. BO3MOKHOCTH COBEPIIEHCTBOBAHUS IIEHOOOpA30BaHUs HA OCHOBE
KOMILJIEKCHOT'O YIPaBJICHHUSI CHUKEHHEM H3JEPKEK M POCTOM ILIEHHOCTU TOBAPHBIX
MPEUIOKEHUH U moTpeOuTens. Poimb MapKeTWHTOBBIX HMCCIEIOBAHUI 371aCTUYHO-
ctu. [IpoGnemMbl 1 METObI IPOTHO3UPOBAHUS U3/AEPKEK MPU pa3pabOTKe MHHOBALIM-
OHHOW mpoxykiuu. [loHSATHE 0 HOPMAaTHBHO-TIAPAMETPUYECKUX MOJENSX W UX HC-
M0JIb30BAHUU B 1IEHOOOPA30BaHUU.

Posb meperoBopoB M COrIacoBaHUs HHTEPECOB MEXKIY apTHEPaAMHU IPH PEIIEHUH 3a-
7a4d 11eHo00pa30BaHMsl Ha PhIHKAX TOBApOB M YCIIyT Ais OusHeca. OmnpeneneHue rpa-
HUI] 00J1aCTH MEPEroBOpPOB O LIEHE ¢ MO3MLUI 3aKylaroleld opraHu3aluy U MOCTaB-
mmKoB. [{eHa B cucTeMe KaHaJoB B3aMMHOMW a/laNTalliy TTApTHEPOB.

Crparternueckre 1IeHOBBIE PEILCHHs], X 3HAU€HHUE I JTOCTHKEHUS CTPaTerMYecKux
neneit OuzHeca.

Ocnosnas iumepamypa:

4. bexk M. A. (2007). Mapkerunr B2B.  VYuebHoe mocobue @ -
M.: T'Y-BIID. I'nasa 8.

5. Mapxkerunar B2B. Punep no mucummmae (2007). CoctaButens bexk M. A. - M.:
I'Y-BLID.

6. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 4.

Honornumenvuas aumepamypa:

1. Jluncun U.B. Kommepueckoe neHooOpasoBanue: YueOHUK. COOpHUK JETOBBIX
cutyauuil. Tectel. M. 2001.

2. Horn Tomac T. Ctparerust u TakTHKa 1eHooOpa3oBanus. 3-¢ uza. / [lep. ¢ anr.-
Cu6. : ITurep, 2004.

3. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy, Rela-
tionships, and Learning. McGrow-Hill International Editions, 1999. Chapter 14.
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4. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter 15.

5. Tpetbsix O. A. MapKeTHHT: HOBbIE OPHUEHTHUPBI MOJICNIA YIpaBlieHUs: Y U4eOHHUK.
M.: UIH®PA-M, 2005. I'nasa 11.

Tema 9. ®opMbl OPraHU3aNNK U KAHAJBI cObITA HA pbiHKax B2B

IIpeumyiecTBa, HEIOCTAaTKU M 0OJACTH PALMOHAIBHOTO MCIOIb30BAHUS OTAEIbHBIX
¢dopm opranmzanuu cObiTa. CTpaTerniecKue pemeHus 1mo kananam cobita. Ctparerun
BTSTHBAaHUS U BTaJKkuBaHus. [Ipsimbie (HyneBble) KaHambl. CUTyalnu, ONPEIeIISIONIe
1eJ1eCO00Pa3HOCTh U HEOOXOIMMOCTh UX MCIIOJIb30BaHMS.

VYcnoBusd, Korga 1enecoo0pa3Ho ¥ HEOOXO0MMO PUBJICYCHHE TOCPETHUKOB. Bompo-
cbl BbIOOpa KaHasla cObITa M COCTaBa yYaCTHUKOB KaHaIa. J{MCTpHOBIOTOPHI, ONTOBBIE
(UPMBI-TIOCPETHUKH, COBITOBBIE areHTHI. 3a7adll ¥ METOJbl YIPABICHUS JEATEIHbHO-
CTbIO KaHaJIOB cObITa. KOHGUIMKTHI B KaHanax: MPUYUHBI BOSHUKHOBEHUS U MOIXObI
K pa3pelIeHni0. JTamHOCTh MPOLIECCOB OLIEHKH IbTEPHATUB M OOOCHOBAHUS pellie-
HUI M0 MapKEeTUHIOBBIM KaHajaM. Pojib mocpeTHHKOB B 00€CIeYeHUH KOHKYPEHTO-
CIIOCOOHOCTH (PUPMBI U YBEJIIMYEHUHU LIEHHOCTH TOBApHBIX MPEUIOKEHUN JUIsl oTpe-
oureneil.

Ucnons3zosanue IT-TrexHonOrUi.

[IpsiMbie 1 oOpaTHBIE KaHANBI pacHpeAeTeHHs: OCOOCHHOCTH, (PYHKIMH, POJIb B CO-
BPEMEHHOI SKOHOMUKE.

OcnosHas tumepamypa

1. bek M. A. (2007). Mapkeruar B2B. VYuebHoe  mocobue -
M.: TY-BIID. I'naa 9.

2. Mapxketunr B2B. Punep no muctummmae (2007). CocraBurens bexk M. A. - M.:
I'Y-BIID.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 7, 8, 9.

Honornumenvuas aumepamypa:

1. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter 13,14.

2. Apman [aitan I[lpombinuieHHBIM MapKeTUHT / Akagemusi pblHKa. MapKeTwHr.
Ilep. ¢ ¢p., M.: Dxonomuka, 1993. I'n.3.

3. Kosanes A.U. [Ipombinienusii Mapketusr (4. I ).- M.: OOO ®dupma «bnaro-
BecT-B», 2002. I'n. 12

4. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy, Rela-
tionships, and Learning. McGrow-Hill International Editions, 1999. Chapter 9.

5. Understanding Business Markets: Interaction, Relationships and Networks. The
Industrial Marketing and Purchasing Group. Edited by David Ford. Second Edition.
The Dryden Press, 1997. Part IIL, TY.

6. IlrepH, JIntouc, dnb-Ancap, Anens, Kodnan, DHH. MapkeTHHIOBbIE KaHAJBI. 5-
e w31.: [lep. ¢ anrn.- M.: U3narensckmii mom «Brmbsimces, 2002.

7. Tpetbsik O. A. MapKeTUHT: HOBbIE OPHEHTHUPBI MOJIENIN YIpaBIeHUsS: YUeOHHUK.
M.: UH®PA-M, 2005. 'nasa 12.

8. Malcolm McDonald. Marketing Plans. How to Prepare Them. How to Use Them.
Fourth Edition. Butterworth-Heinemann, 2001. Chapter 10.
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9. Wlnaitnep, Hurep U.I'. Texnonornveckuit mapketurr — M.: «Anyc-K», 2003. I'n.
5n.3.

10. Kenneth H. Wathne & Jan B. Heide. (2004). Relationship Governance in a
Supply Chain Network // Journal of Marketing, vol.68 p. 73-89

11. David I. Gilliland. (2003). Toward a business-to- business channel incentives clas-
sification scheme // Industrial Marketing Management v.32 p..55-67

Tema 10. MapkeTHHIOBble KOMMYHHUKAIMY B HA pbiHKax B2B

3amaun, 0COOCHHOCTH OpPTaHU3aIllMM M CPEJCTBA MAapPKETHHTOBBIX KOMMYHHUKAIMI Ha
pBIHKaX TOBApOB M yCIyT [t OusHeca. CTpaTerndyeckue penieHns mo KOMMYHHUKAIU-
SM U UX peajn3aiusl.

THITBI MAPKETHHTOBBIX KOMMYHHKAIIMOHHBIX 0OpamieHnid. Poib TMYHBIX IPOJax, BbI-
CTaBOK, CBsi3ed € OOLIECTBEHHOCTHIO M PEKJIaMbl IIPU MapKeTHHIe Ha pblHKax B2B.
dakropsl, onpenenstonme 3QGEeKTUBHOCTD TUYHBIX MpoAaX. CTUMYIMPOBaHHUE TIPO-
nax. Ilpsamoit mapketunr. IloHaTue 00 MHTErpUPOBAHHBIX MapKETUHIOBBIX KOMMY-
HUKAIUsIX. MapKeTHHTOBbIe KaMIaHUK Ha peiHKax B2B. OcobenHocTH HCmos30Ba-
HUA pekyiaMbl 1 MeTo/10B PR Ha peiakax B2B.

Ocnosnas iumepamypa

1. bek M. A. (2007). Mapkerunar B2B. VYuebHoe mocobue -
M.: T'Y-BIID. I'nasa 10.

2. Mapxkerunr B2B. Punep no nucuumiune (2007). CoctaButens bexk M. A. - M.:
I'y-BIID.

3. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 10,11,12.

Honornumenvuas aumepamypa:

1. Michael D. Hutt, Thomas W. Speh. Business Marketing Management. A Strategic
View of Industrial and Organizational Markets. Sixth Edition. The Dryden Press,
1998. Chapter 16,17.

2. Apwman Maitan [lpombinuieHHBIM MapkeTUHr / Akajgemus pblHKAa. MapKeTHuHT.
Ilep. ¢ ¢p., M.: DxoHomuka, 1993. I'n.4, 6.

3. bepner k., Mopuatu C. MapKeTHUHIOBble KOMMYHUKAIIUU: WHTETPUPOBAHHBIN
noaxox / Ilep. ¢ aarn.- Cu6 : [Tutep, 2001.

4. Kosanes A.U. IlpompimnenHsiii Mmapketunr (4. [ 1).- M.: OOO ®upma «bnaro-
BecT-B», 2002. I'1. 13.

5. Mumnerr, CtuB B2B-MapkeTusr: pa3sHble TOAXOABI K Pa3HBIM THIIAM KIWEHTOB.
[Tonnoe pykoBoACTBO.: nep. ¢ anri.- M.: U3garensckuit gom «Bunbsimc», 2004. '
5,6,7.

6. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy, Rela-
tionships, and Learning. McGrow-Hill International Editions, 1999. Chapter 10, 11.

7. Malcolm McDonald. Marketing Plans. How to Prepare Them. How to Use Them.
Fourth Edition. Butterworth-Heinemann, 2001. Chapter 10.

8. IlInaiinep, Hutep N.I'. Texnonornyeckuit MapkeTur — M.: «Sunyc-K», 2003. T'n.
5n.5

Tema 11. Opranusanyusi MApKEeTHHIOBOMH JIeITEJILHOCTH.

COBpCMeHHBIe TCHACHIIUU U OCO6CHHOCTI/I OpI‘aHI/ISaHI/II/I M&pKCTHHFOBOfI ACATCIIBHO-
CTH B OpraHu3aIusaX, padoraromux Ha peiHKax B2B. Opranu3anuoHHbIe CTPYKTYPbI
YIIPABIICHUS] MAPKETUHTOBOM AESTENBHOCTBIO: MPEUMYIIECTBA U HEAOCTATKH TPaIu-
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IUOHHBIX CTPYKTYp (JIMHEWHBIX, ()YHKINOHATBHBIX, MATPUYHBIX) B COBPEMEHHBIX YC-
noBusx. Crenuanu3anusi MapKETUHIOBBIX IOJIPa3/IeNeHuil KPYIHBIX KOMIAHUH (110
(byHKIIUSAM, TOBapaM, PbIHKaM, PErHOHAM).

Ocnosnas tumepamypa

7. bek M. A. (2007). Mapkerunr B2B. VYuebHoe mocobue @ -
M.: T'Y-BIID. I'nasa 11.

8. Mapketunr B2B. Puznep no aucuumnune (2007). CocraButens bek M. A. - M.:
I'y-BIID.

HLonornumenvuas aumepamypa:

1. Kotnep ®@. Mapkerunr meHemkmeHnT . 11-e uzn. / Ilep. ¢ anrn.- Cu6.: Ilurep,
2004, rinasa 22.

2. Jlamben Xan-Kak. MeHeKMEHT, OpUEHTUPOBAaHHBIM Ha phIHOK. CTpaTternye-
CKUi1 1 onepanmoHHbIid MapkeTuHr. / [lep. ¢ anri.- Co6.: [Turep, 2004, rmasa 1.

Tema 12. Cneunduka mapkerunra B2B B pa3JiMyHbIX 0TPACAAX IKOHOMMKH U
chepax nesiteibHOcTH. Posib Mapkerunra B2B B cTaHOBJIeHMH M PAa3BUTHH Ha-
LMOHAJILHOW MHHOBAIIMOHHOW CHCTEMbl, IAPTHEPCKUX OTHOUIEHUI TOCyIapcTBa
u On3Heca

Oco0eHHOCTH U TEHAEHIMH Pa3BUTHA phIHKOB B2B B OTAENbHBIX pernoHax u orpac-
JSIX SKOHOMMYECKOHN AESITeNbHOCTH. AHAIN3 U YYET B MAPKETUHIOBOM YIPABJICHUU
TEHJCHIMN U3MEHEHMS CIIOKHUBIIUXCS LENOYEK CO3/aHus LIEHHOCTH, YCIOBHM KOH-
KYPEHLIUH, POJIK OTJEIbHBIX YYACTHUKOB PhIHKA M UX B3aUMOJEHUCTBUA.

Peanuszanus npoekToB 10 MAPKETUHIOBOMY ayIUTYy M CTpAaTErMyecKoMy IJIaHUPOBa-
HUIO Pa3BUTHUS Ha OCHOBE MH(OPMAIIMH O KOHKPETHBIX CHTYAIUSX, CIIOKUBIINXCS B
OTAENbHBIX OpraHu3anuii Ou3Heca.

AHann3 BO3MOXXHOCTEH HCIOJb30BAaHUSI KOHLENIHWA M MHCTPYMEHTOB MapKEeTHHIa
B2B npu craHoBieHMH M Pa3BUTHH HAMOHAJIBHOM, PErMOHAIIBHON M MECTHBIX WH-
HOBAIIMOHHBIX CUCTEM, IIPU CTAaHOBJIEHUM W Pa3BUTHU NAPTHEPCKUX OTHOLIEHUH TO-
cynapcTBa u Ou3Heca.

OcnosHas tumepamypa

9. bexk M. A. (2007). Mapkeruar B2B. VYuebnoe mocobue @ -
M.: TY-BIID. I'naga 12.

10. Mapketunr B2B. Punep no auctummmae (2007). CocraBurens bexk M. A. - M.:
I'Y-BLID.

11. Fill, Chris and Fill, Karen E. (2005). Business to Business Marketing. Relatio-
ships, Systems and Communications. Harlow.: Pearson Education. Prentice Hall.
Chapter 1, 6.

Honornumenvuas aumepamypa:

1. Understanding Business Markets: Interaction, Relationships and Networks.
The Industrial Marketing and Purchasing Group. Edited by David Ford. Second Edi-
tion. The Dryden Press, 1997. Part Y.

2. F. Robert Dwyer, John F. Tanner. Business Marketing. Connecting Strategy,
Relationships, and Learning. McGrow-Hill International Editions, 1999. Chapter 17.
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2. Ilpumepnas TemaTnka pedeparon’

1. Ananu3 ocoOeHHOCTEH W TEHJCHIIMI pa3BUTHs (MHUPOBOTO, POCCUHCKOTO, PETHO-
HaJIBHOT'0) PbIHKA MO KOHKPETHOM TpyIIie TOBAPOB M YCIYT AJii OM3Heca, UX y4eT B
MapKEeTHUHIE.

2. Bnusaue Bremnel cpeapl Ha MAPKETHHTOBYIO IESTEIFHOCTH (PUPM Ha PHIHKE TO-
BapoB M yCIyT AJ1s Ou3Heca (110 OTAEIbHON OTPAcIi SKOHOMUKH)

3. Meronb!l KOJIMYECTBEHHBIX M KaYECTBEHHBIX OLIEHOK IIPY CPAaBHUTEIILHOM aHAIN3e
MapKETHHIOBBIX PELICHUH.

4. DdPexTHBHOCTh MAPKETUHTOBBIX MEPOIPUATHI Ha TIPUMEPE OTIACIBHBIX OPTaHU-
3anuii, paboTalOUMX Ha PhIHKAaX TOBAapOB U ycIyr Ui OusHeca (Hampumep, 3¢ dek-
TUBHOCTH CO3[aHHS W BBIBEJICHHS HA PHIHOK HOBOTO TOBapa, YriyOJIEHUs] CETMEHTa-
LM, U3MEHEHUS TOJIMTUKH LIEHOOOPa30BaHMsI)

MapkeTuHr napTHEPCKUX OTHOLICHUH HAa KOHKPETHOM phiHKe B2B

MapkeTHHT, OpUeHTHUPOBAHHBIN Ha CTOUMOCTh Ha KOHKPETHOM pbiHKe B2B
Ucnonb3oBanue IT-TexHonornii B MapKeTHHIe HA KOHKpEeTHOM phiHKe B2B
[Ipsimoit mapkeTuHT Ha peiHKe B2B

MapkeTHHIroBo€ MCCIIEJOBAHHE KOHKPETHOTO CErMEHTa PhIHKA TOBAPOB U yCIyT
UL On3Heca

10. Iuddys3us nHHOBaINI

11. Cenexuus MHHOBAIIMOHHBIX BO3MOKHOCTEMN

12. ®akTopsl yCHEXOB U HEYAa4 HHHOBAIIMOHHBIX MPOEKTOB Ha priHKax B2B

13. Crparernueckoe IIaHUPOBAHUE MAPKETUHIOBON JESITEIbHOCTH

14. OBomrouust MmapkeTuHra B2B

15. Ponb MapkeTHHTa B JEeSTEIHHOCTH KOMMEpUYECKOH (hUpMBI, paboTaromiei Ha pbIH-
K€ TOBapoB JIs Ou3Heca

16. Ocobennoctu mapketunra B2B

17. Mapketunr B2B u ctpaTerndeckuii MEHE)KMEHT

18. Mapketunr B2B u npoructuka

19. OcobeHHOCTH MapKeTHHTa YCIyr Ha peiHKe B2B  (MOKHO MO KOHKPETHOMY BHLY
YCIYT: KOHCQJITUHT, 00pa3oBaHue U T.1.)

20. bpennunr Ha peinke B2B

21. KoHKkypeHIIHsI Ha KOHKPETHOM PBIHKE, TEHASHIIUH U NIEPCIIEKTUBBI €€ U3MEHEHUS
22. IlpuyuHBl yCIIEXOB U HEya4 MapKETHHIOBOW JIEATEIbHOCTH Ha PBIHKE TOBAPOB U
ycIuyr i1t Ou3Heca (C WILTIOCTpAlMsIMU Ha KOHKPETHBIX pUMepax)

23. OTnenbHbIE COCTABISIONIME KOMIUIEKCA MapKeTHHTra (MapKETUHIOBble KOMMYHHU-
Kalliu; KaHaJIbl paclpeesieHus; [IEHOBas MOJUTHKA; TOBAPHAS MOJHUTHKA), 0COOCH-
HOCTH UX MCIIOJIb30BaHMs HA phIHKAaX B2B, TeHAEHIIMYN U IEPCIIEKTUBBI PA3BUTHSL.

24. DddeKxTHBHbIE METOIBI M CHCTEMBI TTOMCKa, 00pabOTKH M aHaln3a PeJIeBAaHTHOM
uHpOpMaLnU, HEOOXO0AUMOH JUIsl BBIpAOOTKH M 000CHOBAHMS MAapKETHHIOBBIX pelle-
HUI;

25. OnbIT, IpoOJIeMbI U MEPCIEKTUBBI COBEPILIEHCTBOBAHNS MAapKETHHIOBOI'O yIIpaB-
neHus Ha peiHkax B2B

26. OnbIT, Mpo6JaeMBbl U NEPCHEKTHBBI IPAKTHUYECKOIO HMCIIOJIB30BaHUS PE3YJIbTaTOB
MIPUKJIAJHBIX MAPKETHHIOBBIX HCCIe10BaHUl B cpepe MapkeTuHra B2B

LR

6 .

Br16op Tem peepartos, cocTaB aHAIM3UPYEMOIl TP UX MOATOTOBKE HH(pOpMaINH,
PEKOMEH/TyeTCsl YBSI3BIBATH C 3aJauaMH HH(POPMAIMOHHOTO H METOAMYECKOT0 00ec-
MI€YEHUsI BBITIOJHEHUS IIPOEKTA.
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27. Pyrunsl, copMupoBaBIrecs: B 00JaCTH MapKETHHTOBOTO YIIpaBlieHHS B chepe
MapketuHra B2B u ycioBus, npu KOTOPbIX MOKHO M HY)KHO MCKATh PELICHUS, BBIXO-
JSIIIUE 32 PAMKH TOTOBBIX CXEM M IIAOJOHHBIX CTpaTEeTHil

28. MeToabl OIIEHKH U TUJIAHUPOBAHMS CTPATErHYecKOr dPPEKTUBHOCTH U YCTOWUH-
BOCTH (UPMBI Ha pa3HBIX dTalax ee KU3HEHHOTO IMKJIA TIPU CTPATErHYecKOM Map-
KETUHTOBOM IIJIaHUPOBAHUM Ha pbiHKax B2B

29. Co3manrie KOPHOPATUBHBIX MapKETHHTOBBIX MH(POPMALMOHHBIX CUCTEM B chepe
MmapkeruHra B2B. TenaeHIuM UX COBEpIIEHCTBOBAHUS C UCIIOIb30BAHUEM .

30. MadopmanmonHoe obecrieueHue MapKeTUHIOBOTO YIIPaBJICHHS B cdepe Mapke-
tuara B2B. JlocTmkeHns B 00JacTH MOWCKA, OICHKH, KIIacCH(pUKAIUU, 00paboTKH,
cCHCTeMaTU3alluy, aHAJIM3a U TPUMEHEHUs MH(OpMaIus U3 pa3HOPOJHBIX UCTOYHM-
KOB 1 0a3 TaHHBIX

6. IIpumMepHbIii mepedyeHb BOMPOCOB JUISl OIEHKH KAYeCTBA
OCBOCHU A TUCIHUIIINHDI.

1. Conepxanue 1 3HaYeHHe MapkeTnHra «Business to Business», ero cranosie-
HUE U pPa3BUTHE.
2. OcobenHoctu mapkerunra B2B. Tumnonorus ToBapoB u ycnyr s OuzHeca u

HX OCHOBHBIX MoTpedureneil. Oco0eHHOCTH crpoca Ha OTIENIbHBIE BHIBI TOBAPOB U
ycuyr

3. Tumonorus mokynareneld-moTpeduTeneli Ha PHIHKAX TOBAPOB M YCIYT JUIA
OusHeca.

4. [TonsATHE 0 HETAX CHAOKEHHMS, IIETIOYKAX U CETIX CO3JaHUs [ICHHOCTH.

5. IleHHOCTH TOBapOB M yCIyr Ul oTpeduTens. Posb npeBbiieHns: BOCIPUHU-

MaeMoil NOTpeOUTEIIMUA LIEHHOCTH Ha/l U3/Iep’KKaMU IIPOU3BOIUTENS B 00ECIIEUeHUN
KOHKYPEHTOCITOCOOHOCTH.

6. ®akTopsbl, onpeAesAroIIne BOCIPUHUMAEMYIO MOTpeOUTEeNeM ILEHHOCTb, Me-
TO/BI OLEHKH U TOJXO/IbI K YBEIMYCHHUIO [ICHHOCTH.

7. Tenpenuuu pa3Butus peiHkoB B2B. CoBpemeHHBIE MPOOIEMBI MapKETHHTa
B2B, ux cBs3b ¢ u3sMeHeHussMu BHenTHEH cpent

8. Ucnonrs3oBanue Ha peiHkax B2B koHuenuun MapkeTuHra, OpueHTHPOBAHHOTO
Ha MOTPEOUTEINST M MAPKETUHTA NAPTHEPCKUX OTHOIICHHHA

9. Ucnonb3oBanue Ha ppiHKax B2B koHmenuun MapkeTuHra, OpueHTHPOBAHHOTO
Ha CTOUMOCTH

10.  Hcmonp3oBanue Ha priHKax B2B moaxomnoB, mpemxycMaTpuBarOmuX pa3padoT-
KY 1 UCII0JIb30BAHUN MOJIEIEN LIEHHOCTH.

11. Pons IT-TexHOJIOTHIA B pa3BUTHN MAapKETHHTa HA PBIHKaX TOBAPOB M YCIYT IS
Ou3Heca.

12. BnusHMe B3aMMOOTHOLIEHMH YYacCTHMKOB LIETIOYEK CO3[aHUA LIEHHOCTH Ha
3¢ (HEKTHBHOCTH TICTIOYCK.

13.  AyrcopcuHr, ero 3(p(peKTUBHOCTb, TEHICHIIUN PA3BUTHUS.

14.  AnbTepHaTHBHBIE CHCTEMbI B3IJISIOB Ha Mpoliecchl oOMeHa Ha phiHKax B2B.
Turmonorust B3aMMOOTHOIIEHHUH y4aCTHUKOB PHIHKOB TOBApOB U YCITYT [T OM3Heca
15.  HccnenoBanue prinkoB B2B Ha ocHoBe ceteBoro mojaxozna. dakropsl, omnpe-
JIETSIFOIIUE CTPYKTYPY PHIHOYHOM CETH U €€ U3MECHECHUS.

16.  Tumonorus cutyanuii 3aKynok Ha peiHkax B2B. Mogens cetku 3akymnok. Ilo-
BTOpPHBIE, U3MEHSEMbIE U HOBBIE 3aKyNKH. [IpUuMHBI BOZHUKHOBEHUSI CUTYyallUld HO-
BOM 3aKyIIKH, UX Y4ET B MApKETHHTE.

17.  OcobeHHOCTH, OpraHU3aNys, IPOLEAYPHI U 3TAITHOCTH MPOIECCOB 3aKYIOK.
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18.  KosneKTUBHBIN XapakTep PeleHUi O 3aKylKax, B3aUMOJCHCTBIE U POJIb OT-
JIeTIbHBIX y4acTHUKOB. [IoHATHE O LIEHTpe 3aKyTOK.
19.  XapakTepuCTHKH 3aKylOYHOI'O LIEHTPA, €ro YYaCTHUKHU, UX POJb HA Pa3HBIX

3Tamnax mpoiiecca 3aKynku. MOTHBBI MOBEJIEHUS OTJIEIbHBIX YYaCTHUKOB 3aKyTIOYHBIX
LICHTPOB U 3aKyNalOlIUX OPraHU3aLUN B LIEJIOM.

20.  Mopenu mpoueccoB 3aKyNOK, HOIXO/bI K UX MCCIIE0BAaHUIO.

21.  Meroapl ¥ KPUTEPUHU OLEHKU MOCTABIIMKOB. DaKTOPBI M1 MOTHUBBI, BIUSIOLIIE
Ha peleHHs 0 3aKyIKax, Ha pa3BUTHE NapTHEPCKUX OTHOIIEHHH C MOCTABIIMKAMH.
22.  3aKymkW Ui TOCYIapCTBEHHBIX HYXKI, UX OCOOCHHOCTH M NMPHUMEHSIEMbIE Me-

TOJBI. OpFaHI/ISaLII/IH 3aKyIIOK Ha KOHKypeHTHOﬁ OCHOBE, OTKPBITBIE U 3aKPBITBIC TOP-
Tu.

23.  TeHaeHUWHW W MIPUYUHBI YTITYOJCHHS CETMEHTAIIMU HA pbIlHKax B2B.

24.  IlpeumymectBa cerMeHTupoBanusa no 1. Jloimio, uX UCHOJIb30BAaHUE MPOU3-
BOAMTEISIMU TOBApOB U YCIYT AJis1 OU3Heca.

25.  OcHOBHBIE OJXO/ABI K PEIICHHUIO 33Jja4 CerMEHTHUPOBAHUS, KPUTEPUU U METO-
IIbI BEIOOPA EJIEBBIX CErMEHTOB.

26.  HudopmanmonHoe obecredeHue pereHus 3a1ad UACHTU(PUKAIMY U OLEHU-

BaHMs CETMEHTOB pbIHKA. VCrmonb30BaHUE PETPOCIEKTUBHOM MH(POPMAILUK O MpoJa-
Kax M KIIMeHTaX (pupMel.

27.  HccaenoBaHue NpuOBUIBHOCTH KIMEHTOB.

28. OcoOeHHOCTH CEeTMEHTHPOBAaHMS Ha PHIHKAX WHHOBAI[MOHHOW W HAayKOEMKOMH
MPOAYKIIMH.

29.  BpIOOp meNeBBIX CETMEHTOB H MTO3UIIMOHHUPOBAHNE.

30.  OcHoBaHMA A1 MO3UIMOHMPOBAHUA. DTAHOCTH Ipoliecca MO3UIIMOHUPOBA-

HUs. CBS3b MEXKAY CTPATErHYECKUM TO3UIMOHUPOBAHHEM (PUPMBI U MO3UIIHOHHPO-
BaHUEM €€ TOBapHBIX [IPENJIOKEHUI.

31.  HudopmanumonHoe obecnieueHre MapkeTuHra. McTopust U HepcreKTUBbI pas-
BUTHS MAPKETHHTOBBIX HH(POPMAITMOHHBIX CHCTEM.

32.  BuyrpudupmeHHbIe HHGOPMAITMOHHBIE CHCTEMBI.

33. Pone BTOpUYHBIX HCTOYHMKOB HH(OpManuu. VICTOYHWKH peeBaHTHON WH-
dhopmarnuu.

34, Ucnonb3oBanus coBpeMeHHbIX IT-TexHONMOTHIA ISl HHPOPMAITMOHHOTO 00ec-
ME€YEHHs] MAPKETUHIOBOTO YIIPABJICHUS OpraHu3alusIMH O13Heca

35.  Bwupapl, TUIIOBBIE 33241 U METOABI MAPKETHHIOBBIX MCCIIEOBAHUI HA PhIHKAX
B2B.

36.  Buapl NpUKIAAHBIX MAapKETHMHIOBBIX MCCIIENOBAHUM Ui ONpEIeNeHUs U pe-
HIEHUS TIPOOIIEM.

37.  3onuaupyrouiye, JECKPUIITUBHBIE U Kay3aJbHBIE MCCIENOBAaHUSA, HUX POJb Ha
PBIHKax TOBapoB 1151 On3Heca.

38.  CogzepsxaHue, 3TallHOCTh U 3HaYEHHE MAPKETUHIOBOI'O ayIUTa.

39.  Ponb oueHOK MOTeHIHAala PbIHKA U MPOrHO30B npodax. [Ipumenenue paziny-

HBIX METOJAO0B IIPOTrHO3UPOBAHHA C UCIIOJIb30BAHUCM CTATUCTHYCCKUX AAHHBIX H DKC-
MEPTHBIX OLICHOK.

40.  IIpoGnembl BbISBIEHUS W y4é€ra cIaOBIX CHUTHAJIOB PHIHKA O MPEACTOSIINX
CTPaTErMYeCKH BaXKHbIX U3MEHEHHUSX.

41.  HWHCTpYMEHTHI, UCTOJIB3yeMbIE NPH OOIIEM aHaIM3€ MApPKETHHTOBOW CHUTYya-
LUH

42.  WHCTpYMEHTHI, HCIIOIb3yeMbIe TIPH OOOCHOBAaHHHM KOHKPETHBIX MapKETHHTO-

BBIX pEIIEHUN
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43. OcobeHHoCTH MapKeTHHTa-MeHeDKMeHTa Ha peiHKax B2B. Crparernueckne
LIeJIM OpraHu3alMy, pojib MAPKETHHIa B UX JOCTHIKEHHUHU.

44.  Mecro MapKeTHHTa B (PYHKIIHOHAIEHO WHTETPUPOBAHHOM TNIAHUPOBAHUH.

45.  CrpykTypa, colepXaHHWe M ATAIHOCTh pa3pabOTKU CTPATErMYecKoro IjiaHa
MapKeTHHTA.

46.  Hcnonb3oBaHME MHCTPYMEHTOB CTPATErMUYECKOrO aHalM3a MPU MapKETHUHIO-
BOM TUTAHUPOBAHHU.

47.  IlpoGaeMbl ¥ BBIFOJbI CTPATErMYECKOI0 MAPKETUHIOBOT'O MJIAHUPOBAHUS.

48.  bpennunr Ha pbiHKax B2B.

49.  Tosapnas monuTthka ¢pupmMbl Ha peiHKax B2B. Beibop n o6ocHOoBaHME cTpate-

FMYECKUX MapKETHUHIOBBIX PEIICHUI 110 HOMEHKJIATYpe U IIPOorpaMMe IIPOU3BOJCTBA
TOBapOB U YCIYT.

50.  Ponb nHHOBaIWii B 00eCieYeHUN KOHKYPEHTOCIIOCOOHOCTH.

51.  TIpoeKTHBIH MOAXO] K YIPAaBICHUIO CO3JaHMEM HOBBIX TOBApOB, WX BBIBEIC-
HUEM Ha pbIHOK. Poib MapkeTHHra.

52.  Tlonstue o nmpoueccax auddy3nn nHHOBaMU. 3HAYEHUE CKOPOCTH U Py3un

s obecrnieueHus 3(p(HEKTUBHOCTY MHBECTULMH B MHHOBAIMK. Posb pa3nuyHbIx (ak-
TOPOB B YCKOPEHHUH ITPOLECCOB TUPDY3HH.

53. HcTouHrKY MHHOBAaMOHHBIX BO3MOXHOCTEWU. BONpOCH! CeneKkinuyu HHHOBALUM
U IIOJXO/BI K OLIEHKE IIPOEKTOB HOBBIX TOBAPOB U YCIIYT.

54.  dakTopsl, ONpeNeNIONIie yCueX NHHOBAIIMOHHBIX Pa3pad0TOK, MapKETHHTO-
Basl COCTaBIIAIOLIAs.

55. OcobeHHOCTH W METOJBI PEeIICHHs 331a4 [IEHOO0Pa30BaHMsI B MApKETHHTE TO-
BapoB M yciIyr Ajs OuszHeca. OCHOBHBIE 1IeHOO0Opa3ytouye (hakTophl.

56.  lleHOBBIE CTpaTeruy 1 IEHOBas MOJIUTHKA (GUPMBI Ha peiHKax B2B.. Meroau-

YECKHEC IMOAXOAbI K HCH006p33OBaHI/IIO§ HUCXOIs U3 3aTpaT U € NO3UIIHUU HCHHOCTHOI'O
noaxozaa.

57.  TlpoGmeMsl U METOABI MPOTHO3UPOBAHUS H3AEPKEK MPU pa3paboTKe MHHOBA-
LUOHHOW NPOAYKIIHH.
58.  Ponb meperoBopoB M COIIACOBaHHS WHTEPECOB MEXKAY MapTHEpaMH IPH pe-

IICHUH 33724 1IeHo00pa30BaHMsl Ha PhIHKAX TOBapOB M YCIyT st OuszHeca. Omnpene-
JIEHUE TpaHUI] 00JaCTH MEPETOBOPOB O IICHE C MO3MIIMIA 3aKyIaroIIeld OpraHu3auu 1
IOCTaBIIIMKOB.

59. llena B cucremMe KaHAJIOB B3aMMHOHM ajanrtainuu naptHepoB. CTparerndeckue
[IEHOBBIC PEUICHUS, NX 3HAUYCHHE ISl TOCTHIKEHUS CTPATErHYeCcKuX Ielieit On3Heca.
60.  IlpeumymiecTBa, HEAOCTATKU M OOJACTH PALMOHAIBHOTO HCIOJIB30BAaHUS OT-

JeNBHBIX (popMm opranuzanuu cObita. CTpareruvyeckue pelieHus Mo KaHauaM cObITa.
CTpaTteruu BTATUBAHUS U BTAJTKUBAHHMSL.

61.  Ilpsmbie (HyneBbie) KaHabl. CHUTYalluu, ONMPEIEIISIONINE IeJIeCO00pa3HOCTh U
HE00XOUMOCTh UX MCIIOJIb30BaHUS.
62.  Bompocsl BeIOOpa KaHasa cOBITA U COCTaBa YYAaCTHUKOB KaHaia. DTAIHOCTh

MIPOLIECCOB OLIEHKU AJIbTEPHATHB U 0OOCHOBAHMS PEIIEHUI 10 MapKETUHIOBBIM KaHa-
JaM.

63.  3amaun m METOJBI YIPABJICHHUS JACATEIbHOCTHIO KaHAIOB cObITa. KOH(IMKTH B
KaHaJlaX: IPUYUHBI BOSHUKHOBEHMSI U TIOJXO/IbI K Pa3peIIeHUIo.

64.  Ponp mocpemHHKOB B 00eCmedyeHHH KOHKYPEHTOCIIOCOOHOCTH (PHPMBI U yBE-
JMYEHUH LEHHOCTH TOBAPHBIX NPEUIOKEHUH 11 TOTpeOuTeNeH.

65.  Ilpsmble u oOpaTHBIE KaHAIBI pacrpeaeseHus:: 0COOEHHOCTH, (DYHKIIMH, POITh
B COBPEMEHHOI IKOHOMMKE.
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66.  3amaun, OCOOCHHOCTH OPTaHHW3AIMU M CPEICTBA MAPKETUHTOBBIX KOMMYHHKA-
LIl Ha pBIHKAaX TOBapOB U yCiIyr [yl Ou3Heca. CTpaTernyeckue pereHus o KoMmy-
HUKAIUSIM.

67.  Tumbl MapKETUHTOBBIX KOMMYHHKAIIMOHHBIX oOpaiieHnii. Posib JIMYHBIX 1po-
Jla’K, BBICTABOK, CBS3EH ¢ OOIIECTBEHHOCTHIO M PEKIIaMbl P MAapKETHHTE HA PHIHKAX
B2B. ®akTopsl, onpeaenstoniye 3QGpeKTUBHOCTD THUHBIX TPOIAK.

68.  Ilonsitue 00 WMHTErPUPOBAHHBIX MAPKETHMHTOBBIX KOMMYHHKaUMsx. Mapke-
THHIOBBIE KAMIIaHUH Ha pbIHKax B2B.

69.  OcobeHHOCTH HCIIONB30BaHUA pekiambl 1 MeToZoB PR Ha priakax B2B.

70.  OpraHu3alMOHHBIE CTPYKTYPHI YIIPABICHUS MAPKETUHTOBOU IEATEIBHOCTHIO

B OpraHm3alusx, padborarmimux Ha peiHKax B2B.

IY. ®opMBI KOHTPOJISA

IIpomedicymounsviti KOHTPOJb TI0 PE3yJbTaTaM BBIOJHEHHBIX CTYACHTAMH IPOEKTOB
Y UX TPE3EHTALNH.

Texywuu KOHTPOJIb: B XOJi€ MPAKTHUECKUX 3aHATHH, MO pe3yabTaTaM BbIIOJIHEHHBIX
ay/IMTOPHBIX 3aJJaHUH.

Hmozcoswiti KOHTPOIH 3HAHUH - B (pOpME SK3aMEHa, BKIIFOYAIOMIETO TECT 3HAHWUU 10
OCHOBHBIM Te€MaM Kypca, pa30op Kelica U pelieHne 3a1au

Hmoecosas oyenxa 3HaHUN W TOJYYEHHBIX HABBIKOB SIBIIETCS 0000ILIEHHEM DPE3yiib-
TaTOB BBINOJHEHHBIX CTYJCHTaMH ayJUTOPHBIX 3a/laHuil, pedepaToB, MPOEKTOB U UX
Mpe3eHTalNH, dK3aMeHa: pedepaT 15 6aioB, BHITOTHEHHE U TPE3EHTALNS TPOSKTOB
- 60 OayuI0B; BBHIMOJHEHUE W MPE3CHTAUS AYAUTOPHBIX 3aMaHuid -15 6amios, y4a-
CTHE B JIEJIOBBIX Mrpax U Keiic-aHanuse 40 6ayuioB, IPOMEXYTOUHbIE M IK3aMEHAallH-
oHHBIe TecThl —20 6ayoB, pa3bop keiica — 30 OaUIOB, 3K3aMeHAIMOHHBIE 3a1aun -20
0asoB.

Hmocosas oyenka Mo Kypcy MO AECATHOAIIPHON MIKAJe OMPENeNsIeTCs JeICHUEM
CYMMBI OaJIJIOB 110 Pe3yJbTaTaM BBIITOJHEHHBIX ayJUTOPHBIX 3aJaHU, TPOEKTOB M MX
Mpe3eHTalun, dK3aMeHa (Bcero MoxkeT ObITh HabpaHo J10 200 6anso) Ha K03 duUIH-
et 20.

ABTOpBI IPOTPaMMBI:

bex M.A. :
Tpetbsik O. A.
Oiinep O. K.
PoxkoB A. T.
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NPUJIOKEHUE
MeTtoanyeckune yKasaHus CTYyA€HTAM 110 BbINOJIHEHHUIO IPOEKTA 10 aHAJIH-

3y KOHKPEeTHOH MAapKEeTHHIOBOI cCHTyaluM, pa3padoTke U 000CHOBAHUIO PeKo-
MEeHJAIUil 10 eé peleHuIo.

HpOGKT MOJKET BBIIIOJIHATHCA UHAWUBUAYAJIbHO U KOMaHO# YHCIICHHOCTRIO 10 4

4eJoBeK. Pe3ynbTaTel mpenBapuTenbHOM paboThl o cO0py, 000OIIEHUIO 1 aHATN3Y

I/IHq)OpMaI_II/II/I, HGO6XOI[I/IMOI>i AJIs1 BBIIIOJIHCHUS IIPOCKTA, MOI'YT MCITIOJIb30BATHCA yda-

CTHUKaMH IIPOEKTA IPH MOATOTOBKE pedeparos.

sl NS

Komanga nomxna
Br1Opath 1 coriacoBath ¢ NpenojaBaTesieM KOHKPETHYIO CUTYaluIo (Keic).
[TpoBecTn mpeaBapUTEILHBIN aHAIN3 BEIOPAHHOW CUTYalluu U €€ 00CYKIECHHE.
KonkperusnpoBaTh U A€TaIU3UPOBATH LIEIH ITPOEKTA.
[Ipu HEOOXOAUMOCTH MPOBECTH COOP MOMOIHUTENHHOM HH(OpManuu, cdop-

MYJIHPOBaTh 1 000CHOBATH CHIILHBIC U C1a0ble CTOPOHBI OM3HECa, a TAKXKE OKUIae-
Mble BHelHie u3MeHeH s, KOTOpbIe TPEOYIOT CTPAaTerHYeCKOro OTBETA.

5.

[IpoBecTn KOMIUIEKCHBIN aHainu3 (ayauT) MapKETUHTOBOM CHUTYyallUu C y4é-

TOM ITPOTrHO3HUPYEMBIX SKOHOMHUYCCKUX, COOUAJIBHBIX, ITIOJIUTUYCCKUX, TCXHOJIOT'NYC-

CKHX, OKOJIOTHYCCKUX n3MeHeHui BHemHein CpCabl Ou3Heca ¢ UCIOJIb30BAHUEM MEK-

JUCHHUIUTMHAPHBIX MTOAXO0I0B U HHCTPYMEHTOB cTparernueckoro ananusa (Ilsates cun
M. Ioprepa, PEEST u SWOT ananu3s, ananu3 pa3pbIBOB, aHAIN3 LEMOYKH IEHHOCTH

u ,Z[p.), 10 BO3MOKHOCTH AOBE/ISl aHAJIN3 JI0 KOMUYECTBEHHBIX OIleHOK. I1o pe3yiibTa-

TaM aHanu3a chOPMyYIUPOBATH MTPOOIEMBI, TPEOYIOIINE PEIICHHUSI.

6.

IloaroroButs 1 O6CY,Z[I/ITB BO3MOKHBIC MCPOTIPUATHS 110 pCUICHHUIO BBISIBJICH-

HBbIX HpO6JICM C UCIIOJIb30BAHUEM MAapKETUHI'OBBIX CPCICTB.

7.

ITo KaXKAOMY MCPONPHUATUIO U IO UX COBOKYITHOCTHU OLICHUTDH BEPOSATHBIC 3a-

TPAaThl U pe3yJbTaThl, CPOKH peau3aliy, IpoBecTH pacuéTsl 3hheKTuBHOCTH peaiu-

3alMH OTJEIbHBIX MEPOIIPUATHUH.

8.
9.

CcopmynupoBaTh 1 000CHOBATh PEKOMEHJIALIMH [0 PeaIU3aluU IPOEKTa.
Odopmuts pe3ynbTaThl paboThl B TUCBMEHHOM BHUJIE M CIATh MPETO1aBaTEIIo

HpI/I BBIIIOJIHCHHUU ITPOCKTA PEKOMCHAYCTCA MCIIOJb30BaTh NOAX0Abl, MECTOAbl U KpU-

TEPUHU, KOTOPLBIC O6Cy‘)KI[aJII/ICI: Ha JICKOUAX U MPAKTHYCCKUX 3aHATUAX 110 KypCYy MAapKE€TUH-

ra 1 CMCXKHBIM IUCHHUIIIIMHAM. HpI/I OpraHu3anuu paGOTBI N0 MNPOCKTY PCKOMCHAYCTCA

OPUCHTUPOBATHCA HA CICAYIOUIYIO TUIIOBYIO 3TAITHOCTL aHAJIn3a HpaKTI/I‘-ICCKOﬁ MapKCTUH-

TOBOM chyauHH7

AN e

N3y4nTh KOHKPETHYIO CUTYyalIHIO (KEHC).

[IpencraButh ceOs B poau MEHEKEPa, TOTOBSIIETO PEIICHUSI.
3aKOHCIIEKTUPOBATh OCHOBHBIE MOJIOKEHHS, XapaKTEPU3YIOILINE CUTYAILHIO.
[TpoBecTn MapKeTHHI-ayIUT, UCIIOJIb3YS U3YUYE€HHbIC HHCTPYMEHTHI aHAIN3A.

YTOYHUTH OCHOBHBIC ITOJIOKEHUS 110 pe3yIbTaTaM ayaura.

7 Drammocts paspaborana Ha ocHoBe pekomenmarmii Chartered Institute of

Marketing (CIM)
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BeInoIHUTE CUTYalHOHHBIA aHATU3.

BoienuTs KitodeBbie BOMPOCHI J1JIst 00CYKICHUS.
CdopmynupoBath MuccHIO (TIpu €€ OTCYTCTBHH).
OrnpenenuTs MIMPOKUE TPOMEKYTOYHBIE LIETH.

. UnenTnduuupoBaTs U MpoaHAIU3UpPOBaTh INIaBHbIE mpobsiembl. Pazpaborath u

MPOAHAIU3UPOBAThH AJIbTEPHATUBHBIE PEIICHUS.

. PazpaGoTaTh KOJIMUECTBEHHO ONpeIeIeHHbIE U ITPUBSI3aHHbIE K KaJICHJapIO LeIH.
12.
13.

PaccMmoTpeTs anbTepHATHBHBIE CTPATETHH U BHIOPATh HAMOOJIEE MTOIX O IAIINE.
CoCTaBUTh TAaKTWYCCKUH TIJIaH, OXBATHIBAIOIIUN HA0OP MapKETHHTOBBIX CPEJICTB
(MapKEeTUHT-MHKC).

CocTaBuTh IJIaH MapKETUHTOBBIX HCCIICIOBAaHUN ¥ WH()OPMAIIMOHHOW CHUCTEMBI
MapKETHHTA.

.PaCCMOTpeTB OpraHu3alfMOHHBIC BOIIPOCHI W IMOATIOTOBUTH PEKOMCHOALIUU II0

YCUJICHUIO MAapKETHHTOBOW OpUEHTAIMH (€CJIM HE00X0IUMO).

PaccmoTpeTh KynbTypy OpraHu3alnuy U pa3paboTaTh peKOMEHAUH 110 BHYTPEH-
HUM MapKEeTHHT'OBBIM IIpOrpamMmam (€ciu HeoOX0IMMO).

PaccmoTpeTs prHaHCOBBIE U YEITOBEYECKUE PECYPCHI, TToApazyMeBaeMble Bammmu
IJTAaHAMHUA/PEKOMEH IallUsIMU.

OneHNTH U3ACPKKH U pa3paboTaTh HHINKATHBHBIE OFO/IKETHI.

Pa3pabotare rpaduku, onpenessione pacnpeieieHue B0 BpEMEHN U MOCIe10-
BaTEJILHOCTH BBINOJIHEHU Bamux niaHoB/pekoMeHIalui.

[IpoBectn oneHKN YPPEKTHBHOCTH OCYIIECTBICHUS OTACIBHBIX MEPOIPUSATHI U B
LIEJIOM IUIaHOB M PEKOMEHAALNN

Onpenenuts npoueaypbl IPOBEPKU U MEXAHU3MbI KOHTPOJIS.

HameTtuTsb niaHsl Ui HeNpeIBUIEHHBIX 00CTOSTEIbCTB.

PaccMoTpeTs MapKEeTHHIOBBIN IJIAH B LIEJIOM.

IToaroToBUTE OTYET IO pe3yabTaTaM aHAIM3A.

IToAroToBUTHCS K IIPE3EHTALIUN.
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